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PENNSYLVANIA ASSOCIATION 


LARGE INCREASE IN MEMBERS. 


Local Agents Hold Interesting Gath. 
ering at Pittsburg—Putnam 
Enumerates Achievements. 

The annua] meeting of the Pennsyl- 
vania State Association of Loca] Fire 
Insurance Agents, held at Pittsburg 
last Wednesday proved an interesting 
affair. Quite a large number were 
present from various sections 
throughout the State, also C. H. 
Woodworth of Buffglo who delivered 

an address. 

Large Increase In Membership. 

Secretary Frank R. Leib of Harris- 
burg in his report stated that at the 
previous meeting a membership of 64 
was reported. During the year the 
enrollment was increased to 354, with 
20 new names to start off the new 
year. In explaining how the increase 
was secured, he said: 

“Your president and secretary con- 
sidered different plans for increasing 
the membership of the association and 
after careful consideration decided to 
send out circulars to different agents 
and ask them for information regard- 
ing the board in their town, name of 
president and secretary, time and 
place of meeting and list of members, 
and where there was no organized 
board, to so state and give list of 
agents in town. In some cases these 
blanks were promptly filled out and 
returned; in many cases it took four 
and five leiters before we received 
the reply, but finally succeeded in 
having a pretty full report from the 
different counties. We then district- 
ed the state in counties and asked 
different agents to act as “Mission- 
ary” for that district and try to work 
up an interest in our association in 
his immediate vicinity, and this plan 
met with some success but not as 
great success as we had hoped, ex- 
cept in the western part of the state.” 

Results Achieved. 

In reviewing the work accomplish- 
ed during the year, Mr. Leib said: 

“At our last annual meeting we dis- 
cussed the appointment as agent by 
board companies of what is generally 
known as a non-merd agent. We 
took this matter up with the Middle 
Department and they said they would 
be very glad to take the subject up 
with our executive committee and out- 
line a plan of action by which this 
evil could be overcome. We replied 
by asking them to name a date and 
place of meeting, but have heard noth- 
ing further from them. This is a 
great evil in our business, for harm 
and injustice is done a loyal agent 
by a board company selecting a non. 
board agent for its representative. We 
can see no impropriety if a ‘board 
agent represents a non-board ¢om- 
pany, for the non-board company can 
then be kept in line and there is no 
rate cutting to contend with. If the 
agents throughout the State would 
take the non-board companies into 
their agencies and give them a fair 
share of the business, there would be 
No non-board companies. Wherever 
there are mutual companies, competi- 
tion is greater and when a mutual 
company is represented by a board 
agent, it gives the mutual company 
standing and by working the two 
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ure to me, therefore—indeed I con- 
sider it my bounden duty to conscien- 
tiously advise you, that in my judg: 
ment you have now in the service of 
the company a man who through early 
and continuous training in life insur 
ance problems, and through able and 
successful management of the depart- 
ments under his immediate supervi- 
sion during a long period of years, is 
admirably qualified for the position of 
Chief Executive of this Company. The 
Officer to whom [| refer is well versed 
in matters of finance, is possessed of 
a courage that is conservative, and 
when needs be righteously aggressive, 
of sterling integrity, and integrity of 


purpose in the strict observance of 
existing laws relative to life insur- 
ance companies, and fully qualified 
to suggest amendments when such 
laws through practical test and ex- 
perience are found to be injurious 
and oppressive, For these reasons, 


and I believe fully realizing the grav- 
ity of the situation, I ask the privilege 
of nominating for the office of Presi- 
dent, Darwin P. Kingsley, for many 
years a First Vice-President of this 
Company.” 


Mr. Kingsley was unanimously 
elected. 
In accepting the high honor he 


said: 

President Kingsley’s Remarks, 

“You have today accepted respon- 
sibility for an extraordinary trust, 
The publicity which attended your 
election, the widespread interest in 
it, the fact that over four hundred 
thousand policyholders recorded their 
choice, all emphasize the truth that 
life insurance, as practiced by this 
Company, is more than a private bus- 
iness, that life insurance trustees are 
public servants—charged at once 
With the obligations of public service 
and with the responsibilities that at- 
tach to a going business which at 
the same time must administered 
as a trust. By an overwhelming vote 
you have been put in charge of the 
administration of a great business 
and a great trust. The business cov- 
ers the civilized world in its rami- 
fications, and involves the well-being 
of something like 5,000,000 people. 
The assets which attach to the busi- 


be 


ness and have been committed to 
your care amount in round numbers 
to five hundred million dollars. The 


people who have laid this most hon- 
orable commission On you represent 
substantially al] races and countries 
and nationalities, 

I know that you are keenly appre- 
ciative of both the quality and extent 
of your igations. I understand 
your anxiety in selecting the man 
who are day by day to carry this bur- 
den for you, who are to discharge 
this trust on your behalf, who are to 
administer for the benefit of the peo- 
ple involved the muititudinous and 
exacting details to which it is impos- 
sible for you to give personal atten- 
tion. 

Appreciation Recorded In Deeds. 

Your first official act has been to 
choose me as the head of the Com- 
pany. I hesitate to offer you the us- 
ual formula of thanks, because any 
such expressions necessarily must fa‘l 
to convey my appreciation of the cun- 








ob!) 


fidence which your choice expresses 
My long connection with the New 
York Life—covering nearly twenty 
years—my service in about every 
branch of the Company’s working or- 


ganization, gives me, as I believe, « 
profound appreciation, not merely of 
the heavy burden that vou hav? 
placed on my shoulders, of the 
standards of efficiency, the standards 
of faith, standards of integrity 
which must be maintained at all times 
by the man who serves you and the 
policyholders in this high office. 

My thanks, therefore, for an onor 
which outranks any distinction with- 
in the reach of my ambition, cannot 
be expressed in words; they must he 


but 
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by day. 
Law Must Be Observed. 
The duties before us are primarily 
extremely practical in their charact- 
er. If they are well done, they must 
be taken up vigorously. The law 
must be observed in spirit as weil as 
in letter, and that keen sense of jus- 
tice and love of fair play, which in 
the end always marks the judgments 
of the American people, may be trust 
ed to remedy excesses and correct 
evils in tthe laws themselves, just as 
it can be trusted to remedy excess2s 
and correct evils by process of law. 
Life insurance has reached the end 
of one period of marvelous develop- 
ment. This Company’s phenomenal 
growth was coincident with the pro- 
digious development of all corporate 
life, but its growth was real growth; 
it was not the result of comoination 
or amalgamation. Its advance from 


the buffeting of time and circum- 
stance, size would bring an ultimate 
advantage. To attain that strength 
and certainty and advantage was the 
moving purpose of our predecessors. 
Legislation Economically Unsound. 

The laws of this State have in ef- 
fect declared that the activities of 
this and other companies must di- 
minish. Under existing statute:, it will 
not be possible to add materially to 
the number of people now insured 
under our contracts. Whether that as 
a theory of statesmanship is sound 
or unsound is a question which time 
will settle. The State has so decreed 
and we accept the decree in good 
faith. But, I believe that such re- 
strictive legislation applied to life in- 
surance is economically unsound, that 
this Company can show definitely and 
conclusively that it has peculiar 
strength and permanency because of 
its size, and that it is now exercis- 
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outstanding imsurance of about five 
hundred millions to outstanding in- 
surance of two thousand millions in 
less than fifteen years, was, as I es- 
timate it, a clear addition to the con- 
servative forces of society, a crea- 
tion so sound that under your wise 
guidance it will speedily justify itself, 
if indeed any justification is or ever 
was necessary. 

The purpose of the builders of the 
New York Life was not to surpass 
someone else in achievement; nor 
was it to gain the ¢eatisfaction that 
comes to properly constituted men 
when great work has been well done; 
nor did they follow an altruistic im- 
pulse. These motives were all pres- 
ent; but the belief of the Company’s 
creators was that there was economy 
and strength and certainty in a world- 
wide institution, and that as against 
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ng the economies which naturally go 
with a large and established plant. 
Testimonial to Predecessors, 
You come into control today of a 
group of assets remarkable for its 
quality as well as its size. In the 
schedule there are bonds whose par 
value amounts to $354,000,000, and 
such is the character of these bonds 
that not a dollar of interest is in de- 
fault; there are real estate mortgages 
amounting to more than $44,000,000, 
on which there is no interest in de- 
fault; there is real estate actually 
owned amounting to over $12,000,000, 
represented chiefly by the Company’s 
office buildings located in the chief 
cities of the world, and earning net 
on boow value a higher rate of inter- 
est than any other single group of 
assets, except loans to policyholders 
on the security of their insurance 
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contracts. You take over these as- 
sets with substantially no litigation 
and few of the problems which inevi- 
tably arise from time to time in the 
investment and freinvestment of 
money. These facts are a tribute to 
the fidelity of your predecessors, and 
to the capacity of the men who have 
been in charge, so strong that they 
need only be stated to secure the ap- 
proval of the policyholders and of 
thinking men. As you probably know, 
when the State about a year ago 
adopted material modifications in the 
laws which control the investment of 
funds of life insurance companies, the 
new laws had no effect whatever on 
our investments. The standards of 
our Finance Committee had long been 
severer than the laws of the State 
and the lawmakers _ substantially 
adopted our By-Law with regard to 
investments when it rewrote the in- 
vestment law in 1906. With such a 
record, it is reasonable to assume that 
the Finance Committee will make no 
material change in its progress 
Within a year and a half, however, a 
relatively larger portion of the Com- 
pany’s assets has been invested in 
first liens on real estate. This line of 
investment, with due regard to good 
opportunities to buy bonds, will con 
tinue to have my support as a mein 
ber ex-Officia of the Finance Commit- 
tee. 

Menacina Prob!ems to Confront. 

Amog the problems that face 
this Board in its conduct of the Com- 
pany’s affairs, I nothing more 
menacing just now than the tendency 
to pass unreasonable legislation with 
regard to life insurance in the vari 
ous States of the Union. These bills 
largely relate to taxation and involv: 
a constantly increasing drain upon 
the premiums paid by the policyho!d 


see 


ers. Most of the States change what 
may properly be called an ‘ncome 
tax. This tax varies in different 
States. The tax has always. been 
considered in the nature of a fran 
chise tax, one of the conditions on 
which the Company is permitted to 
solicit life insurance. The result is 
not only a very heavy and unjust 
burden upon the thriftv, but as the 
tax varies in different States, the in- 
justice is not evenly distributed. 
Another kind of legislation wi ch 


is even more drastic in its purpose 
is that which would force the Finance 
Committee to purchase certain «peci- 
fied securities and then depos‘t these 


securities with some designated of- 
ficial of the State. Back of this is 
the purpose to tax this property lo- 


cally when it is so deposited. While 
this type of legislation has threat- 
ened the companies for many years, 
it has never taken serious form in 
any State of the Union until this year, 
We are now confronted with laws in 
Texas so objectionable that at the 
stated meeting of this Board in the 
month of May, authority was given 
to the Officers of the Company in 
their discretion not to ask for a re- 
newal of our Texas licemse in 1908, 
and to cease doing new business there 
whenever in their judgment the situa- 
tion demands it. I believe the action 
taken by the Board is absolutely 
sound and entirely warranted. 
Company Abundantly Solvent. 
Finally, it is worth while to notice 
that life insurance as an institution 
and as represented by individual com- 
panies has passed through a period 
of such trial and stress as rarely 
comes to any business enterprise, and 
that even in the very heat and fury 
of public misunderstanding and indig- 
nation, no person whose opinion was 
worth considering even suggested 
that this Company was anything but 
abundantly solvent and abundantly 
able to carry out all its pledges. It 
is certainly fair to say that this is 
not the result of an accident, because 
this condition is not found to exist 
in other lines of business when put 
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to corresponding tests. Neither is it 
fair to say that it inheres in the nat- 
ure of the business itslf, 

There is no resisting the conclusion 
that life insurance, upon the whole, 
has been iwoundly and wisely man- 
aged. This will inevitably be the 
conclusion of the general public, and 
with that conclusion will come a clear- 
er recognition not merely of the 
strength but of the usefulness of life 
insurance, Considering the size of 
our membership and the extent of it, 
the public has a right to demand 
that this company shall be one of 
the most useful institutions—perhaps 
the most useful institution—of its 
kind in the world. To satisfy such 
public expectation is an ambifion- of 
the first order, and I appreciate that 
nothing Jess than the achievement of 
that ambition will satisfy you.” 

Following the election of Mr. Kings- 
ley the Board of Directors re-elected 
the following officers: Vice-Pres}- 
dents, Thomas A. Buckner and Rufus 
W. Weeks. Second Vice-Presidents, 
William E. Ingersoll and E. R. fer- 
kins; Treasurer, E. D. Randolph; 
Secretaries, John C,. McCall and Sey- 
mour M. Ballard. In speaking of 
them retiring President Orr said: 

“And may I add as part of the rec- 
crd of this meeting. which, if there 
is no objection, | would like to have 
spread cn the minutes, that my appre- 
ciation of Mr, Kingsley’s availability 
is increased because of the presence 
uf other men who have long and ably 
served with him in the various ex- 
ecutive positions which you are call- 
ed upon to fil] today. I refer to Messrs. 
Thomas A. Buckner, Rufus W. Weeks, 
William E. Ingersoll and E. R. Per- 
kins, Edmund D. Randolph, John C. 
McCall and Seymour M. Ballard. I 
have come to know and value them 
all, and congratulate you upon having 
the opportunity, which I sincerely 
trust will avail of, of acquiring 
the services of these thoroughly train- 
ed. efficient, conscientious and honor- 
able officers.” 

The New President. 

Darwin P. 

e] cted 


you 


Kingsley, the newly 
president, was born at AIl- 
burgh, Vt., May 5, 1857, so that he 
has just past the half century mark 
in vears. He received his early edu- 


cation in the common schools and 
prepared for college at ‘Barre (Vt.) 
Academy and subsequently worked 


his way 
Vermont, 


through the University of 
graduating with the degree 


of Bachelor of Arts in the class of 
1881. The Kingsley Prize Speaking 
contest, Which is an annua] feature 


of the University is named after Mr. 
Kingsley, he having won the first 
honors when the contest was inaug- 
urated thirty years ago. In 1882 he 
received the degree of Master of 
Arts, and in 1904 the honorary de- 
gree of L.L. D. F 

In 1882 Mr. Kingsley went West, 
locating in Colorado as a teacher and 
later a journalist and was elected a 
delegate to the Republican National 
Convention in 1884, 

In 1886, at the age of twenty-nine, 
he was elected Auditor of the State 
of Colorado, and as such officer was 
ex-officio Superintendent of Insurance, 
which was his first experience in con- 
nection with imsurance. In 1889 he 
entered the service of the New York 
Life as Inspector of Agencies for 
New England, and in 1892 was rans- 
ferred to the Home Office of the 
Company and made Superintendent of 
Agencies. He was elected Third Vice- 
President in 1898 and Vice-President 


in 1903. He has been a Trustee of 
the Company since 1898, serving on 
about all the important committees 


of the Company, including the Fi- 
nance, the Executive, and the Office 
Committees. When the “Administra 
tion Ticket” for Trustees was made 
up in 1906, Mr. Kingsley, in com- 
mon. with other Trustees of the Com- 
pany who were also officers, declined 
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to be a candidate for Trustee on the 
ground that it was better that the 
two offices should be distinct and sep- 
arate, the Trustees being responsible 
to the policyholders and the officers 
responsible to the Trustees. 

After reciting the above it would 
seem unnecessary to say that Dar- 
win 'P. Kingsley is a highly educated 
man and carries with him to the 
Presidency of the New York Life com- 
bined ability and experience which is 
a guarantee of competent administra- 


tion. His work has enabled him to 
meet conditions in the agency field, 
in finance and general executive af- 
fairs most successfully, so that it 


would be difficult to find a man more 
uniquely fitted for the presidency he 
has assumed. 
Thomas A. Buckner. 
The senior Vice-President of the 


Mr. Buckner succeeded him. Prob- 
ably no better evidence could be given 
of the remarkable manner in which 
he possesses the confidence and es- 
teem of the field men than the faci 
that during the trying period of 1906, 
when pressure was being brought to 
bear upon al] sides, he was able to 
retain the staff of the company prac- 
tically intact and is now sustained 
by loyal, enthusiastic agents who are 
producing the full quoto allotted the 
company under the Armstrong laws. 
Of a quiet, unassuming, modest dis- 
position, Mr. Buckner is one of the 
most democratic men, highly respect- 
ed in all circles, He was first elect- 
ed a vice-president May 13, 1903. 
Other Executive Officers, 
Rufus W. Weeks, junior vice-presi- 


dent and chief actuary of the com- 
pany was born at Newark, Augus 
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New York Life may fairly be termed 
the “idol” of the agency force. He 
entered the service of the company 
as an office boy in Milwaukee a quar- 
ter of a century ago and has filled 
nearly every position in the field, in- 
cluding solicitor, cashier, agency di- 
rector and inspector of agencies. He 
forged his way steadily to the front 
and about 1898 was promoted to the 
home office as superintendent of 
agencies. In this work he showed the 
same marked ability to handle men, 
characteristic of him when building 
up in the west and soon became as- 
sistant to George W. Perkins, prob- 
ably the greatest agency manager the 
business has known. 

When Mr. Perkins retired from ac- 
tive work in the agency field, devot- 
ing his entire time to financial affairs, 


11, 1846. He entered the actuarial 
department in 1867, when 21 years 
of age; he became the head of the de- 
partment in 1873, and was elected 
actuary of the company in 1885. Be 
came second vice-president in 19. 
and vice-president in 1906. He is 
charter member of the Actuarial So 
ciety of America and is also ah asso 
ciate member of the Institate of Act 
uaries of Great Britain and Ireland, 
a corresponding member of the In- 
stitute of French actuaries, and a 
member of the Society of Insurance 
Science of Germany, 

William BEB. Ingersoll, second vice- 
president is located at Paris, France, 
and confines his attention principally 
to the foreign business of the com- 
pany. 

E. R. Perkins, second vice-president 


at the home office is a brother of 
George W. Perkins, and received 
much of his training under him. He 
has been with the company upwards 
of twenty years, starting in the West. 
For years he was located at 
Denver ,and was later transferred to 
Philadelphia as superintendent of 
agencies, stil] retaining supervision 
of the western territory Several 
yeans ago he was transferred to the 
home office and subsequently elected 
an executive officer 

E. D. Randolph has been treasurer 
of the New York Life for many years, 


several 


during which time his fidelity to duty 
has endeared him to all at the home 
office 

John C. McCall, secretary, is a son 


of the late John A. McCall 
born at Albany, N. Y., January 24, 
1875 He graduated from Harvard 
University in 1899 and immediateiy 


and was 


entered the services of the New York 
Life. He has been the recipient of 
many compliments for the masterful 
way in wh he handlk detail af 
fairs 

Seymour M. Ballard, secretary, has 
been connecied with the home office 
of the company for many years. at- 
taining his present high position 


through 


merited promotior 


The Company. 


A summary o he statement of the 
New York Life as of December 31 
1906 will afford an idea of the giant 
institution entrusted in the care of 
these men I new business during 
the past vear aggregated $167,000,000, 
or $17,000,000 mor in the maximuin 
allowed hereafter Its income was 


over $100,000,000 an 
policyholders 


assets were 


1 its payment to 
over $45,000,000 The 


increased $39,000,000 and 


the dividends to policyholders allot- 
ted for 1907 were o r $6,000,000. The 
expense ratio of the company was 
lower than in any year since 1880 
The assets were over $474,000,000— 
$345.000,000 of which were in bonds 
The average rate of interest earned 


nearly 41-2 
had 993,630 


insurance of 


on the ledger asset 
per cent. The company 
policies in force for an 
$2,029,605,718 


It is a source of congratulation to 


was 


all concerned that competent men, 
thoroughly familiar with affairs 
have been hosen to continue the 
management of the New York Life 
No other men could have been se 
cured capable of re‘urning better re 
sults to policyholders and guarding 
well their interest If unhampered 


by outside interference the future will 
demonstrate the wisdom of the selec- 
tions made 


In Honor of Mr. McClave. 


The branches of the New York 
Life Ins. Co., in Greater New York 
Department ar vying with each other 
in the prod iction of the greatest pos 


sible amount of business during June 
in honor of Mr. McClave, Inspector 
of Agencies, who has resigned to go 
into himself on July 1, 
1907. Each representative has set for 
himself a personal allotment as a 
tribute to Mr. McClave, and will do 
his best to fil] it as many times a3 
possible. The allotments are fast 
ing overtaken, for each New York 
Life man in Greater New York has a 


business for 











warm spot in his heart for Mr. Me- 
Clave The following on June 13, had 
filled thei; allotments 

J.g kinson, Bert T. Wales, Thos 
4. Fair, Geo. A. Denig, Isidor H. Le- 
vine, Edward Fischer, Benedict Mark 
witz, S. Elkan, E. A. Henle, Benja- 
mir Anche!) Louis Gabriel, Sam 


Shapiro, Vaulx Carter, Isidore Ham- 
merslough, Leopold Kayser, EB. F. 
Seixas, W. P. Sutherland, M. Rubin. 





Do not try to overload a man with 
lige insurance. Sell him only an 
amount as compared with his income 
A satisfied policyholder will increase 
his insurance as his income increases 
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LIFE INSURANCE SOLICITORS’ CONDITION REVIEWED 
—RANKS GREATLY DEPLETED—MUCH COMPLAINT 


Speech of President F. E. McMullen of National Association of Life Under- 
derwriters at June Meeting of Life Underwriters’ Association, Chicago, 


June 17, 1907. 


Through the columns of your own 
paper, as well as those of the general 
insurance press, you have kept in 
touch with the activities of our local 
association during the past few 
months; also with what the National 
Association and its president have 
been doing; therefore, I will only ent- 
er into a brief review of the work. 

In many States our members have 
taken active part in defeating unwise 
legislation, of which there has been 
much proposed, and promoting meas- 
ures calculated to purify the business 
We have had introduced in the leg:2- 
latures of a number of States our 
Anti-discrimination a which not 
only eliminates rebating as commonly 
known, but eliminates also that more 
modern but not | pernicious form 
of discrimination known as advisory 
schemes 





board. and agency stock 

While only successful in part in our 
efforts along this line, our measures 
having been defeated in a number 


of States by the activity of companies 
operating board and stock schemes, 
nevertheless, we have made progress. 
The campaign waged by the National 
Association through i officers and 
through the columns of fficial or- 
gan, reinforced by our local associa- 
tions, has enlightened both tbe 1 3- 
lators and the public on the subject 
and initiated a public sentiment which 
will eventually bring about tie prohi- 
bition, by every State in the Union, 








of this modern form of rebating 
Defenders In Legislature. 
A Number of States Have already 


passed laws with special 
these schemes; others have ruled that 
the anti-discrimination law already on 
the siatute books of most 


ference t¢ 


States pro 


hibits special] contracts and agency 
stock plans, as well as rebating as 
commonly understood. The fight in 


Colorado, led by Insurance Commis- 
sioner Rittenhouse, who with the in- 
valuable assistance of the Colorado 
Association (two of whose members 
were in the Senate), ucceeded in 
passing a new code of insurance laws 
which [ believe to be satisfactory to 
all concerned. At any rate, all known 
forms of discrimination are prohi 
ed thereby. The effect of the work in 
Colorado, and especially that of Com- 
missioner Rittenhous as been of 
great assistance to us in other States, 
but we should not have met with 
such signal success had not been 
for the fa already mentioned, viz.: 
that two of our number were members 
of the Senate, one of them, Hon, W. 
W. Booth, 2d vice-president of the Na- 
tiona] Association, was chairman of 
the Insurance Committee These men 
were able to explain and defend life 
insurance measures in committees and 
on the floor of the Senate, thus wield 
ing a much greater influence than is 
possible in any other way. Thi 
together with the experience we have 
had in other States, indicates to me 
that the best Way to secure ameud- 
menis to present laws, Or the passage 
of new ones, is 
eral legislature 
members, 
Experience Under New York Law. 
Believing, gentlemen, that the mem- 
bers of this Associati as well as 
those of other associations throughout 
this country and Canada, would be 
interested in a summary of the actual! 
experience of field men under the pro 
visions of the New York law, and 
particularly its effect upon the earn- 
ings, present and future, of both gen- 
eral agents and solicitors, I have made 
exhaustive inquiry of our membership 
throughout the United States. What 


Dit- 





»y electing to the sev 


some o1 Our own 





| shall say, therefore, is not based up- 
on personal opinion alone, but upon 
nformation carefully collected from 
many of our most active and conserva- 
tive members. For the purpose of 
obtaining reliable information on this 
absorbing subject, I addressed to lead- 
ing members of each association in 
the United States, as well as to two 
or three of the larger associations in 
Canada, a circular letter in which I 
asked the following questions: 

1. (a) Have any heretofore pros- 
perows agents in your vicinity quit 
the business because of the reduced 
schedule of commissions, and if so, 
how many? (b) How many have gone 
to companies not conforming to New 
York law? 

2. Do you think solicitors in your 
vicinity are earning enough money tu 
satisfy them and justify them in re- 
maining in tthe business? 

3. In your opinion, does the pres- 
ent basis of compensation afford suf- 
ficient opportunity for profit to the 
genera] agent? 

4. Is the present scale of commis- 
sions satisfactory to you? If not, what 
changes would you-like to have made? 

5. (a) Is your company behind last 
year in new business written? (b) 
What is your information as to how 
other companies stand in this respect? 

Many Replies Received. 

Replies to ithese questions were re- 
ceived from two or more officers of 
over thirty associations, who discussed 
conditions with the leading members 
of their respective associations before 
making reply, and therefore represent 
the experience and judgment of a 
large percentage of our membership. 
These answers indicate elearly that 
many heretofore prosperous agents 
have left the business entirely, and 
that a much larger number have dis- 
continued service with companies op- 
erating under the New York law to 
join agency forces of companies that 
withdrew from New York, as well as 
those of the new companies, because 
of high commissions and other induce- 
ments, 

These correspondents declare, al- 
mot to a unit, that the average so- 
licitor is not making enough money 
to warrant him in remaining in the 
business, and that the present basis 
of compensation does not afford sut- 
ficient opportunity for profit to the 
general agent. Let me read to you 
some of the replies to my inquiries, 
none of which came from representa- 
tives of New York companies. 

Taking Up Additional Lines. 

A genera] agent in one of the New 
England States says: 

I do not think solicitors are earn- 
ing enough money to satisfy them, 
from the fact that I know of several 
good solicitors who are adding fire, 
accident and liability insurance to 
their lines and complaining even then. 
It is only men who have good renewai 
incomes that are anywhere near sat- 
isfied with the present situation, and 
they complain of the poor first year's 
commissions which they say are not 
sufficient to compensate for the hard 
work and expense of production. 

The new law makes it almost im- 
possible to attract new men into the 
business, yet there are now and tthen 
exceptional cases, 

Another manager in another New 
England State writes: 

Very many heretofore prosperous 
agents in our vicinity have quit the 
business, because of the reduced 
schedule of commissions. This is true 
of My company and of almost every 
company 1 know, and in many caseg it 


has been the most successful men who 
have left. Many of the men have left 
to go into other business. I know 
that agents in my vicinity are not 
earning enough money to satisfy them 
or 0 justify them m remaining in 
the business. The present basis of 
compensation affords no opportunity 
for profit to the general agents what- 
ever. | am giving my men all I re- 
ceive in finst commissions, together 
with 5 per cent renewals. This leaves 
me wita only 21-3 per cent renewals 
on the business which is practically 
only a collection fee, 

Renewals Keep Men in Business. 

Still another New England general 
agent writes: 

I will endeavor to give you in a 
general way what seemed to be a 
consensus of opinion among the agents 
present at our last meeting. A few 
prosperous agents have given up the 
business, but to the best of our knowl- 
edge there are not very many who 
have taken this step. I would add, 
however, that many more would have 
done so were it not for the fact of 
their having renewa] accounts on old 
business in force. Aside from renew- 
als on old business written prior to 
1907, the opinion seemed to be that 
an agent would not be justified in re- 
maining in the business. The present 
basis does not afford sufficient oppor- 
tunity to the genera] agent of a large 
territory, for it would seem almost 
impossible to secure good agents for 
less compensation than the limits al- 
lowed by the Armstrong laws. This 
opinion would be modified were the 
nine-year limit upon renewals to be 
removed. 

New Companies Make Large Promises. 

A genera] agent in one of ithe south- 
ern States says: 

I have taken your inquiry serious- 
ly and have gone to considerable 
pains to interview the representatives 
of the leading companies. The aver- 
age solicitor finds himself unable to 
earn anything like a decent living on 
the present commission schedule, and 
a general agent admits frankly that he 
cannot honestly ask any man who 
would be a desirable agent to enter 
the business with any hope of win- 
ning out, and I have yet to find a 
general agent who admits to me that 
he would remain in the life insurance 
business, if he were not compelled to 
do so by force of circumstances, It 
is my candid conviction that any agent 
who says to the contrary, is either 
sO well circumstanced that he is inde- 
pendent, or he is insincere. Just what 
might have been expected has oc- 
curred, viz., the organization of new 
companies that are willing to make 
large promises to the insuring public, 
and pay large commissions to their 
agents, and it is only natural that 
many of the representatives of the 
old companies are seeking and ob- 
taining employment with those ton- 
cerns. It is my present opinion that 
there will be no material change for 
the better, for either the life insur- 
ance companies, theiy agents, or pol- 
icyholdens, until] after the repeal or 
modification of the present insurance 
laws relating to expense for new busi- 
ness, thereby enabling the companies 
to put up to their agents a somewhac 
‘arger first commission, and a greater 
number oj renewals, 


Seek New Connections. 


Another southern 
Says: 

I think the general agents in this 
State have lost at least half of their 
active agents, as a result of the Arm- 
strong law, and the general condi- 
tions prevailing in the business. Since 
Jan, 1, 1907, two very prominent and 
successful men have left their com- 
panies to go with companies not 
operating in New York, 1 refer 
to a gentleman who has been 
in the insurance business at least 10 


general agent 
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( Course ul 1 urages tducation 


Wie Deparment for Furnishing 
( Prospects. New Model Policy 


wat Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co. 


HARTFORD, CONN. 


Write Home Office. 





1860 47th Year 1907 


Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. 
Se, Sepa ae $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 
(Deferred Dividends) ..1,621,413.00 


og | Re 1,083,648.98 
Insurance in’Force ...... 86,113,559.00 


“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 


THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 





Managers Wanted 
IN 
Connecticut and New Jersey 
Address 


Reliance Life 


Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 


Paid Up Capital 








$1,000,000.00 


CLEAR POLICIES 
REASONABLE CONTRACTS. 


HESE FACTS stand 
forth with deserving] ALWAYS 
importance in all Union 
Mutual forms. ‘he Pol-| A PLACE 
icies are weil-known for FOR 
simplicity and plain- 
ness; the Contracts, for] FAITHFUL 


sincerity and fairness in 
the treatment of agency | WORKERS 
a 


requirements, 
UNION MUTUAL LIFE INSURANCE CO., 
PORTLAND, MAINE, 
FRED. E. RICHARDS, President. 
Epson D. SCoFIELD, Supt., 
Write 180 Broadway, New York City, 
either | THORNTON CHASE, Rupt., 
84 Adams 38t., Chicago, Ill 


Pittsburgh Life and 


Trust Company, 
“Endorsed at Home” 


Insurance in force in Pennsylvania 
over $10,000,000. 
Total Insurance in Force 
$30,478,083. 

W. C. BALDWIN, 
President and General Manager. 
All solicitors’ contracts direct with 

the company. No General Agente. 














Address the company, Pittsburgh Life 
Building, Sixth and Liberty Streets, 
Pittsburgh, Pa, 











operat 








June 20, 1907. 





PHOENIX MUTUAL LIFE. 


President Holcombe’s Interesting Re- 
marks Upon the Company and 
Present Day Competition, 


The feature of the third annual 
meeting of the General Managers’ As- 
sociation of the ‘Phoenix Mutual Life, 
was the address of the Company’s 
president, John I, Holcombe. 

Selecting as his subject, “The Phoe- 
nix Mutua] Life Insurance Company, 
Its Condition and Some Thoughts on 
Competition,” Mr. MHolcombe’s_ re- 
marks were as follows: 

President Holcombe’s Address. 

The condition of a life imsurance 
company is not fully disclosed by the 
figures of its annual statement. These 
are important in indicating certain 
things, but they do not tell the whole 
story. It is not possible even tg draw 
comparisons between different com- 
panies by inspection of the items 
which are set forth in any reports. 
Assets should certainly be valued on 
a conservative basis, but they must 
also be invested not only safely but 
so as to produce a rate of interest 
in excess of that assumed in the cai- 
culation of premiums and reserves. 
The property of a company might con- 
sist entirely of government bonds, in 
which case, if the calculations of the 
liabilities were based on four per 
cent .or even three per cent., such a 
company would be practically insol- 
vent, because its interest account 
would not keep pace with the interest 
requirements of the liabilities. Even 
these essential points are not alto- 
gether shown in annual statements, 
because in some cases gross interest 
receipts are included in revenue ac- 
count and expenses on the other side 
and in other companies the net re- 
ceipts only are shown. 

But having obtained a comprehen- 
sive and accurate idea of the assets, 
the condition of the company is then 
only partly shown, for in life insur- 
ance the liabilities are unlike those 
of any other class of corporations. 
The obligations of such an institution 
rest upon two assumptions—interest 
and mortality. If the earning power 
of the assets is less than the inter- 
est assumption, the company is in 
danger. If the mortality exceeds the 
table rate, another danger appears. 
And these essential points cannot be 
learned from an annual report. It is 
plain that a healthy condition  re- 
quires an interest income in excess 
of the rate assumed in the computa- 
tion of liabilities, and that the actual 
mortality should be less than that 
shown by the table used in the mathe- 
matical department of the company. 

But even this is not all. The abil- 
ity of the institution to carry out its 
contracts cannot be altogether under- 
stood unless the nature of its policy 
contracts shall be thoroughly analyz- 
ed. 

Nor is this all. It is‘of the greatest 
importance that the membership of a 
truly mutual company should be com- 
posed of satisfied policyholders who 
value life insurance for what it can 
do, and who believe in their company 
and will thus continue to contribute 
to its income and resources. These 
members must be so selected that sub- 
stantial equity shall be done, to the 
end that no one member or class 
shall receive protection at a less cost 
than vrevails in the whole body. 

The practices of the company, not 
only in allotting surplus earnings, but 
especially in the payment of matur- 
ing claims, is of very great import- 
ance in considering the real condi- 
tion of a life insurance company. If 
it shal] appear that claims are met 
promptly, and in a liberal spirit, that 
no unnecessary and technical require- 
ments shall be made, and especially 
that none shall be resisted excepting 
for good and sufficient reasons, then 
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Che Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. 8, HATHAWAY, Secretary 


Growth of Company 


Dee. 3 ist lasurance in Forve 
1808 . . 2 2 0 oo oo $ 22,517,043 
re 127,629,903 
Perera 819,252,279 
Business of 1906 largest in history of Com- 


pany. Purely Mutual and transacts business 
only in healthful portions of United States. 


ORGANIZED 1857 








The Management of The Northwestern 
Mutual Life Insurance Co. was en- 
dorsdd by the Nem York Legislature 


when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 
It is capable of easy demonstration that The 
Northwestern is the best Company to insure in 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further infarmation or an Agency, address 
H. F. NORRIS, 


Superiatendent of Agenc.es 




















this sentiment will soon 
known to members and will result 
not only in satisfaction and profit, 
but in additions to the number of jo 
policyholders. It is universally ack OS 9q pus 894) Ul JOU Isnu Ssyoog ey 
nowledged that reasonable growth in uo : : 


If You Want to be...... «s 


Coupled With Success 


Send in Your Subscription to 


THE EASTERN UNDERWRITER 


105 WILLIAM STREET 
NEW YORK CITY 


e 
ot 


A Weekly Insurance Journal Devoted to all branches 
of Insurance 


PRICE $3.00 PER YEAR 


Excellent Agency 
Positiony ..... 


In three good Sta’es are open for 
up-to-date life managers and per- 


sonal writers. 


For particulars send age, occupa- 
tion, reference and address 


“AGENCY”, In care of EASTERN UNDERWRITER 


105 William Street, 


become 0} 


directions is important. Whiie 


NewYork. 


ivadde Avu JuewelRs FY uol} 


“Njsul ey) Jo dn Surpying ey) pareao} 
peyngiijuoo Apeaije sary OYA esoy) 


SyQsIi 894) sorpnfaid 0} sv Beads 
3 


Sejoyjod Meu Surorid jo soo ey) 


; 1s pue ‘sieqwmeu plo Wyma Aypeabe [Ron 
growth in a life insurance company ity 1 
of moderate size is desirable, its qual- is 


is extremely important, and this 
not indicated in an annual state 
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show that premiums have been se- 
cured at an unreasonable cost, and 
yet this may be only appearance. for 
a part of the money spent may be In- 
ves ed in the building up of an agency 
Plant which in the end will prove to 


be economical! It is much more im- 


portant that growth shall be steady 
year by year, than that it should at 
any particula ime show a violent 


expansion 
The percentage of dividends to 


premium receipts does not necessarily 





tell the whole story of the va ue which 
policyholders receive for prem 
lums Liberal features often cost 
money and are worth what they cost 
and policyholders can, therefore het- 
ter afford to pa more for certain 
kinds of policies than they can for 
those Which in the end cost them di 
recily Or indirectly something which 
cannot be told in an annual report. 

here are a number of assets which 
are of very great value, but which 
cannot be estimated in dollars. A 
reputat.on for tair dealing is better 
than a ceriain amount o ailroad 
vonds without it A loyal and faith- 
ful and intelligent corps of agents is 
43 real a property as mortgage oans, 
suL there is no Way of expre ssing its 
worth in money 4 home office in 
Which there is an harmonious, fixed 
and unalterable sentiment in favor of 
conservatism, equ ty and fairness ig 
worth ») Members as much as a bank 
deposit 
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PLACED THE INSURANCE. 


Reading General Agent of Equitable 


Life Points Out Lessons of 
Shriners’ Wrecks, 
S. M. Helmes, genera] agent of the 


Equitable Life at Reading, Pa., placed 
over $100,000 accident insurance on 
the lives of the Shriners who were 
killed in the California wreck. In 
addition thereto, he has paid $53,500 
to beneficiaries under Equitable poli- 
cles in torce, 

In a circular pertaining to the dis- 
aster and his work in connection with 
the placing of the insurance on the 
lives of the unfortunate victims, Mr. 
Helmés says: 

“One of them had been insured for 
only a month or two, and held a Stand- 
ard Policy. How many of them took 
small policies because they expected 
to increase their insurance later on? 
How many would have gone without 
insurance aitogether (because of good 
health and the prospect of long life) 
if an agent had not forced them to 
insure? How many were annoyed at 
the agent on account of his persis- 
tency? How appreciative the benefic- 
iamies under policies will be! 
How useful a little ready money will 
be at a time of such unexpected stress 
and istrain! 

Of these fourteen policies only one 
was for more than $6,000, and four 
were for only $1,000 each. And yet 
presumably many of these men need- 
ed more insurance; could easily have 
carried more, and were strongly ad- 


t} 
Lnese 


vised by the agent ito take more. One 
of the twenty-five victims who had 
no insurance in the Equitable was 
urged to insure two weeks before the 
accident. He postponed action, stat- 
ing that he would insure after his 
return from the trip. The life insur- 
ance agent assumes grave responsibil- 


itie 


SELECTS DELEGATES. 


Pittsburg Association Names Its Rep- 
resentatives to the National 
Convention. 


Delegates to the forthcoming annual 
convention of the Nationa] Associa- 
tion of Life Underwriters were chosen 
Pittsburgh Life Underwriters’ 
Association several days ago, 

The gentlemen selected are as fol- 


by the 


lows: Delegates C. W. Scovel, 
Provident Savings: Wm. H. Furey, 
Jerkshire: W. M. Wood, United 
States Life; James C, Biggert, Penn 
Mutual: F. G. Brown, Aetna Life: 


Lee K. St. Clair; Equitable of Iowa; 


C. B. Knight, Prudential; Graham C. 
Wells, Provident Life & Trust; Jesse 
R. Brown, State Mutual: Walter 
Hayes, Home Life; J. <A. Wilson, 
Metropolitan; J. M. Dalbey, Mutual 
Life; Edwin L. Porter, Equitable; 
F. Wm. Ries, Jr. Pittsburgh Life. 
Alternates—R. A. Clark, Phoenix 


Mutual; L. J. Regan, Metropolitan: 
A. S. E. Kinsey, Metropolitan; R. C. 
Dunkum, Metropolitan; W. H. Me- 
Manus, Equitable; T. F. Myler, Equit- 
able; C. A. Foehl, Prudential: A, M. 
Klages, Prudential; W. W. Pipes, 
Prudential; S. A. Gillespie, Pruden- 
tial: A. R. Mackey, Berkshire: W. B. 
Mackey, Berkshire; W. B. Anderson, 
Aetna Life; S. L. Fleishman, Free 
Lance; J. H. Campbell, Northwest- 
ern Mutual 


Total Disability Clause, 


Pittsburg has 
letter showing 


The Reliance Life of 


em, out a copy of a 


the practical benefit of the Total Dis- 
ability clause in its contract. The 
writer says 

“On February 24th, 1906, IT secured 
two policies aggregating $4,000.00 


with your 


resentative, the 


Company, through your rep- 
Insurance 


Fidelity 


THE EASTERN UNDERWRITER. 


Agency. The first annual premium, 
amounting to $255.92 was duly paid. 
On May 26th, 1906, I met with an 
accident which resulted in the loss of 
both limbs, thus preventing me from 
further following my occupation, iron 
moulder. After submitting proofs of 
Total Disability to your Company my 
policies were indorsed as fully paid- 
up, requiring no further payment of 
premiums. Notwithstanding this, I 
understand the policy increases in 
Cash Value and participates in surplus 
just the same as if I had regularly 
paid the premiums. The advantages 
of this provision are practically dem- 
onstrated in my case, as I could not 
have kept the policies in force other- 
wise.” 





PHOENIX MUTUAL LIFE. 


(Continued from page five.) 
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met promptly and fully. With more 
than 50,000 policyholders scattered 
over the country, there is no suit 
pending to collect a disputed claim. 
Results Depend on Character of 
~ Agents, 

No company can have such a record 
as this without a faithful, honest and 
loyal field force, for members of an 
insurance company are, always have 
been and always will be, gathered 
through the efforts of agents, and 
the quality and results will depend 
very largely on the character of the 
men who have taken the applications. 

The policy contracts have been 
framed and the rates have been cal- 
culated with two objects in view. 
First, to make sure that the prem- 
iums charged shall be sufficient un- 
der any and all circumstances, not 
only this year, but for all future time, 
to enable the institution to carry out 
these most sacred obligations prompt- 
ly and fully; and secondly, to grant 
policyholders all the protection, rights 
and privileges consistent with safety 
and fair dealing. 

Understanding, therefore, the basis 
structure of 


upon which the whole 
life insurance rests—that of protec- 
tion against the loss of a valuable 


life—and the condition of your com- 
pany and its ability to give this pro- 
tection safely and in any form which 
can be legitimately desired, your path 
is plain and straight, and leads to the 
home office, where policies must be 
written, premiums received and in- 
vested, and claims paid. 

Life insurance is not a speculation, 
nor is it an investment, although it 
may be the means of accumulating. 
It exists for the purpose of distribut- 
ing losses, of continuing the value of 
human efforts after the death of the 
producer. Having convinced your 
friend—for the sentiment of friend- 
ship is a legitimate part of. this busi- 
that he should provide for the 
possible cutting off of his earnings, 
you can satisfy him that you can give 
him this protection in any form which 
may suit his particular need, and then 
you can write his application, 


ness 


But vou may say that while you 
are «raveling this straight path and 
the home office is just before you, 
the agent of some other company 


steps out of the bushes and engages 
your friend in a discussion, in the 
hope that he can lead him by some 
other path to some other home office. 
Competition is inevitable, and if it 
is conducted on fair lines it thelps 
the business. It educates the people 
as to what life insurance has @one 
and what it can do, It informs them 
how protection can bs earried in dif- 
ferent ways. 

Competition igs very largely respons- 
ible for the carrying of the protection 
of life insurance to millions of fam- 
ilies, and if the millions of people 
who are now uninsured, but who need 
to have protection, shall be induced 





June 20, 1907. 





to take it, it will be very greatly 
through the education which will be 
carried to them by competition. 

But competition is of two different 
kinds: That which seeks to secure 
business by legitimate methods, and 
that which injures reputations and 
restricts the spread of true life in- 
surance by deception and detraction. 

The class of business most satis- 
factory to a company and most prof- 
itable to an agent iis that which is 
secured by depicting the real quality 
of life insurance, by showing that 
your own company is strong, founded 
on correct principles, and is intelli- 
gently and honestly managed, for 
members who are secured in this way 
will be satisfied and will pay their 
premiums as the years go by. It is 
proper and necessary that you should 
believe and argue that there is nu 
better company than your own, taking 
into consideration all the elements 
which go to make up a good mutua! 
life insurance company, but it should 
also be remembered that there are 
other good companies—companies 
which will furnish satisfactory insur- 
ance at reasonable rates. You may 
educate a man up to the point where 
he is ready to take insurance, and 
some other agent may step in and in- 
sure him. This is oftentimes depress- 
ing and annoying, but it is best to re- 
alize that you yourself may insure 
a man who has been educated by 
others, 

Unjust Criticism Injures Agents. 

Your own company restricts its bus- 
iness to what it regards as the more 
healthful portions of the United 
States. It is proper for you to urge 
that this policy will produce the best 
possible results. Your company pur- 
sues a definite theory as to its in- 
vestments. It is just that you should 
claim and prove that this theory is 
better than any other; but to un- 
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of New York 


Under a New Management, 

With the standard policies and the 
safe-guards established by the law of 
New York—the most exacting ever 
enacted, 

With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
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With an economy of management 
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The best dividend-paying company, 
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The best company for agents, 
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justly criticise another reputable 
company is only to injure the public 
estimation of life insurance and dam- 
age your own future prospects. 

A very large part of the public pre- 
judice against life insurance, of the 
unjust and damaging legislation which 
has been proposed, has come from 
the methods adopted by those field 
workers who have not only led people 
to expect the impossible, but who 
have cast discredit upon well-managed 
and useful institutions. 

You may say that this is all very 
wel] in theory, and can be easily talk- 
ed about the home office, but that 
the competitor who steps into the 
path may be armed not only with arg- 
uments, ‘but with a club, with which 
he proposes to knock you down. Just 
here is where I cannot offer advice. 
No human being is perfect, and no 
corporation, of whivh I have ever 
had any knowledge, is free from crit- 
icism. Fifty years is a long period 
and the chances of mistakes are 
many. No life insurance managens 
who have accomplished anything ever 
lived or will live, who have avoided 
all erfors. To dig into the past for 
the purpose of finding mistakes 
which have been cured or outlived 
is not only cowardly, but is also fool- 
ish. If your competitor becomes an 
adversary and seeks to destfoy you 
by violence, you must protect your. 
self with such weapons as you have, 
so long as you rely upon the truth, 
but life insurance will not cover its 
legitimate field until every depart- 
ment at the home office and in the 
field shall be conducted on principles 
of truth and mutual forbearance. 





Wm, Van Sickle Convalescing. 


The many friends of William Van 
Sickle of Detroit, Michigan, State 
Agent of the Home Life, who was 
operated upon for appendicitis about 
two weeks ago will be pleased to 
learn that he is recovering satisfact- 
orily and will be at the helm again 
shortly. 

Most of the fraternity know this 
popular, jovial life underwriter. ‘His 
glad smile and good fellowship are 
pleasant remembrances. He writes 
business also, having for Many years 
been the banner agent of the com- 
pany. 





Fell Bros, Form Partnership. 

T. Reid Fell, general agent of the 
Union Central Life, in this city, and 
his brother, Herbert N. Fell, forme?ly 
of the Mutual Life, have formed a 
partnership under the firm name Fell 
Brothers and will conduct a general 
insurance agency with headquarters 
at 135 Broadway. While attention will 
be given to fire, life and accident bus- 
iness, it is the intention to specialize 
on liability insurance. ‘ 

Both are well known in the East, 
having for many years been promi- 
nently connected with insurance af- 
fairs. 





Always An Insurance Man, 


Vice-President Thomas A. Buckner 
of the New York Life, speaking of the 
late Col. Walter B. Moore, who died 


June 8th at his home in Montclair, 


N. J., says: 

“Colonel Moore was an insurance 
man of the old school, and always an 
insurance man, beloved by all who 
knew him for manly attributes, for 
rectitude, enthusiasm, progressive 
ideas and a deep appreciation of the 
great needs for life insurance. This 
Company and a host of co-workers in 
all lands will mourn his death and 
recognize itthat he was indeed a promi- 
nent factor in the upbuilding of the 
New York Life.” 
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DON’T FORGET YOUR OLD POLICYHOLDERS. 





One of the most valuable assets 
possessed by a solicitor is the list and 
friendship of policyholders induced ito 
take out life insurance and yet wt is 
a surprising fact that it is an asset 
some men do not avail themselves of. 

A well-known physician of Philadel- 
phia writing to the New York Life 
states that he took out a policy in 
that company over twenty years ago 
and that since then, although he has 
very materially increased his insur. 
ance several times, he has never been 
approached by an agent of that com- 
pany for additional insurance. It 
would be interesting to know whether 
the agent who wrote the policy is still 
engaged in life insurance work. 

We recall a conversation with one 
of the most successful solicitors in 
Western Pennsylvania upon tthis sub- 
ject. He makes a point of keeping in 
touch with policyholders and as a re- 
sult receives not only applications for 
aditional amounts, but also informa- 
tion as to friends who may be in the 
market for insurance. But he says 
his lesson was dearly purchased. Sev- 
eral years previous to learning his 
lesson, he had secured an application 
for $50,000 on the life of a prominent 
citizen. Though meeting the assured 
quite frequently and enjoying the most 
cordial relationship, he never broach- 
ed the question of additional insur- 
ance. In a conversation one day the 
relative amount of life insurance which 
a man should carry was mentioned 
and the solicitor was chagrined to 
learn that his friend had increased 
his line to $200,000, most of which, if 
not all, could have been written by 
him had he been alert. 


LIFE MEN AT PLAY. 


Members of Syracuse Life Under- 
writers’ Association Hold 
Monthly Meeting. 





The last regular monthly meeting 
until fall and the annual outing of 
the Syracuse Life Underwriters’ As- 
sociation was held at Three Rivers 
on Saturday, June 15th, the party go- 
ing in motor boats from the Yacht 
Club. 

Five innings was enough to show 
the supremacy of Captain Skeel’s 
team over Captain Tennant’s, the fin- 
al score being recorded 21 to 10, 
much to tthe latter’s chagrin. A fish 
and game dinner foliowed the sports. 

At the business session, the resig- 
nation of S. G. Landon from the Ex- 
ecutive Committee of the association 
was accepted with regret. Mr. Lan- 
don, who has been an active member 
and is an ex-president of the associa- 
tion, will, retain his membership, al- 
though being transferred to Albany 
where he has the general agency for 


The New York Life citing a certain 
period, states that 50 per cent of the 
applications for insurance received 
through the Baltimore agency were 
from individuals who already carried 
life insurance in the company. In 
other words they were increasing their 
line and by keeping in close touch 
with them they were kept “within 
the fold.” 

It is not only in the possibility or 
probability of writing additiona] in- 
surance that it pays to keep in touch 
with old policyholders, but also be- 
cause information can be secured 
which will enable the solicitor to meet 
and gain new friends.’ Policyholders 
appreciate cordial treatment, and are 
quick to recognize honest, sincere ef- 
fort. It is not much trouble for them 
to give a pointer to an agent which 
may assist him in securing new busi- 
hess prospects, under circumstances 
which merit it. 

Another reason why _ solicitors 
should keep in touch with old policy- 
holders. Many of the latter may have 
sons growing up to a point where a 
measure of responsibility rests upon 
them. The taking out of a life insur- 
ance policy by a young man has been 
known to form the foundation for a 
future successful business career. Most 
young men at ages 19 to 21 have 
money to spend. Not infrequently it 
is spent without regard as to value re- 
ceived, thereby developing a habit 
which must sooner or later be over- 
come. Would not the father welcome 
and encourage the work of a solicitor 
trying to induce the investment of at 
least a portion of the money in a sub- 
stantia] value such as life insurance? 


his company, the Provident Life and 
Trust. E. S. Gaylord, of the North- 
western Mutual, was elected to fill 


‘the vacancy. 





Reasons for Not Lapsing. 





“Singular causes for giving up pol- 
icies are sometimes advanced by 
those who feel under the necessity of 
abandoning payments. Frequently, 
the reason mentioned for stopping a 
policy is as strong an argument as 
could be made why it should be kept, 
but here are some of the statements 
occasionally, encountered: 

“T am making payments on my 


house. It is too much of a load to 
carry life insurance besides. My 
health is good and later on will be 


time enough to insure.’ If death 
should come, think of the wife’s bur- 
den! 

“T am going to be married and 
need the money for us in that way.’ 
But what a reason! Better the cere. 
mony be postponed until the policy 
can be afforded. 








~~ 
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Its life, term and endowment contracts are liberal and attractive. 


J. F. MAKLEY, Gen. Mgr., 
149 Bro dway. 
New York, N. Y. 
H. M. WULLENNEAUX, Manager, 
119 State St. 
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J. V. AUEXANDER, Gen. Mgr., 
1134-6 Granite Bidz., 
Rochester, N. Y. 
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“‘The money I have been paying 
out for life insurance will be of better 
service to me if put ‘nto my business. 
I have concluded that insurance pro 


tection is less essential under my 
present circumstances,’ Should days 
of sickness come, the policy would 


seem of greater importance. 

“Tt is all I can do to support my 
large family. Money comes hard and 
expenses accumulate rapidly.’ But 
who needs Life Insurance more? 


“‘T have lost my position and can- 
not afford to put any more money in- 
to Life Insurance.’ He forgets that 


he will shortly have another situation 
and that money might, without much 
difficulty, be borrowed temporarily to 


meet the premium and so save the 
good investment.”"—The Union Mut- 
ual, 





Assessment Rates Increased. 


The Order of Knights of Honor, in 


session at Atlantic City, June 11th, 
again increased assessment rates. 
The old members (about 5.000 over 


the age of 70) owe the order a vast 
amount of money for insurance car- 
ried from age 60 to 70. The order 
finds itself in the position that ft 
cannot longer carry old men, and, 
therefore, must unload them. The 
Insurance Commissioners of Indiana. 
Missouri and Minnesota served notice 
on the officers of this order that in 
order to be considered a solvent in- 
stitution they must have money 
enough on hand to meet death claims 
as they occur. Result—several extra 
assessments levied and an increase in 
present table and rates, adopted and 
as a consequence the loss of a great 
many thousand members will follow. 
The order lost in the last two years 
11,000 members. 





Pays Claims Promptly. 

The Home Friendly Society of Bal- 
timore, Maryland, is known as one 
of the safest institutions of the kind 
in that city. While it does business 
on the assessment plan, yet, it is to 
the credit of the officers that an as- 
sessment has never been made. 
Presideut Chase, personally, has su- 
pervision over the entire field, while 
Secretary Talley is ever watchful of 
the policyholder’s interest. ‘The so- 
ciety makes no claim to greatness; 
but, to the hearts of many, who ap- 
preciate the promptitude with which 
claims are settled, the name, Home 
Friendly means everything. 


Burnham Restored to Bar. 





By a unanimous decision of the Ap- 
pellate Division of the Supreme Court 
of New York, George Burnham, Jr.. 
has been restored to practice at the 
bar. Mr. Burnham, who was general 
counse] and vice-president of the Mut- 
ual Reserve Life Association, had 
been convicted by a jury of forgery 
for illegally diverting the funds of 
the association. 

Afterward an application was made 
to the court for a certificate of rea- 
sonable doubt, and he began to serve 
a sentence of two years in Sing Sing. 
The Appellate Division reversed this 
judgment and ordered a new trial 
Thereupon Burnham’s attorney moved 
to have him reinstated as a member 
of the bar, the Appellate Division hav- 
ing disbarred him after his conviction 
The granting of this order has been 
generally commented on by lawyers, 
the opinion being expressed that 
neither Burnham nor any other in- 
surance official would ever be brought 
again ito trial. 





A recent New York city visitor was 
B. G. Mann, of Brown and Mann, 
Kansas City, Mo.. general agents for 
the Metropolitan Surety Company, 
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AGENTS WANTED 


Any honest, and industri- 
ous man, who 18 Willing to Dein al 
the bottom and complete 
knowledge of the detai 
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experience, can, by 
capacity, establish his claim 
highest position in the field It is 
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unlimited. All needed 
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any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 


capable 


acquire a 
ls of the busi- 
ness by study and practical 
demonstrating his 

‘ the 


reach The 
advancement are 
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INSTRUCTING FIRE CHIEFS. 


There is no question but that a re- 
duction of the enormous annual fire 
waste of the United States, if one is 
made, must come through an edu- 
cational campaign, therefore it be- 
hooves fire underwriters to avail 
themselves of every opportunity pre 
sented for driving a nai] in this di- 
rection, An illustration of the good 
which can be accomplished along this 
line was shown at the recent fourth 
annual meeting of the New York 
State Association of Fire Chiefs held 
at Binghamton. Among the speakers 
was James T. Ryan, of New York, 
senior New York State special agent 
of the Phenix of ‘Brooklyn, who spoke 
as a representative of the State Board 
of Fire Underwriters. 

Mr. Ryan told of some of the 
things that had tended to increase the 
rates of fire insurance and said that 
if greater power were given to the 
-chiefs the rates might be reduced. He 
mentioned that in many buildings 
waste material is allowed to accum 
ulate until the danger of fire becomes 
very great. He was of the opinion 
that the fire chiefs should be given 
the power to inspect buildings, to in- 
vestigate all such cases and demand 
that the material be removed. He 
said that the rage at the present time 
for moving picture theaters should be 
carefully watched by fire chiefs and 
that whenever a picture machine is 
installed great care should be used. 

The care that should be taken by 
the agent in writing insurance was 
discussed, the suggestion being made 
that if a building was not properly 
constructed or guarded from fire the 
insurance should not be taken, When 
such a suggestion, said the speaker, 
was proposed to the agent, he would 
reply that if he did not write the in- 
surance some other agent would and 
so he might as well write it. Mr. 
Ryan said that the reason for so many 
fires rests in a measure with the 
agent because if an agent would not 
write the insurance unless the build. 
ing is in proper condition the owner 
would soon put it in proper condition. 
He quoted figures to prove that a 
large number of fires each year re 
sult from causes that could be avoid- 
ed if proper precaution was taken. 
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tical field man, fully, cognizant of the 
hazards which contribute to the enor- 
mous fire loss of the country con- 
fronting a body of men whose duties 
consist in preventing losses and fight- 
ing fire. Reports from the meeting 
indicate that. Mr. Ryan proved equal 
to the occasion, that it resembled 
somewhat a country school gathering 
with fire chiefs as pupils asking ques- 
tions and Mr. Ryan as schoo] teacher 
answering them. An opportunity of 
this nature should not be overlooked 
In fact fire underwriters should make 
it a point to secure invitations to 
address such gatherings. The work 
of the National Board in trying to 
secure the adoption of a Uniform 
Building Code in various cities and 
otherwise reducing fire hazards may 
be supplemented in this manner. It 
should also be remembered that few 
public officers are better situated for 
recommending and securing the in- 
stallation of improvements than the 
chiefs of fire departments. 





CREDIT MEN’S CRITICISM. 

As predicted for the past year the 
National Association of Credit Men 
at the recent annual convention held 
in Chicago, accepted the report of a 
committee appointed a year ago for 
the purpose of investigating and re- 
porting adjustments and settlements 
of San Francisco losses, and the same 
has been published for distribution 
throughout the country. Praise and 
commendation are handed out lavishly 
wherever it is deemed justifiable; the 
action of many other companies is 
passed over with a mere statement 
of fact and in a third class criticism 
is meted out quite liberally. It is 
stated that the report of this commit: 
tee will be used as a guide in secur 
ing fire insurance iw the future, and 
that from this time forth the agent 
will not have the free hand in plac- 
ing risks enjoyed heretofore. If this 
were true it would seem that many 
companies are going to find a dearth 
of risks and others are to be deluged 
with increased business. Just how 
far this will work out, it is difficult 
Speaking with a prominent 
official who has had considerable ex- 
perience in the field, he said that al- 
ready requests are being made for a 
revision of the schedule of companies 
on some risks which his company 
has been on for several years, which 
would indicate that the Credit Men 
are making good their threat. On the 
other hand it is stated that few com- 
panies are experiencing the increased 
premium income anticipated. 

In this connection the -attitude of 
the Credit Men’s Association does not 
seem to be a fair one. Many of the 
companies which are placed as it 
were under a ban and criticized have 
enjoyed excellent reputations for fair 
dealings with policyholders and been 
prompt payers of losses for many 
years. In settling San Francisco 
losses, even though in some instances 
at slight discounts, they paid all and 
more than what they believed was 
due under the contracts in force. 


to say. 
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There were unusual conditions to 
meet at San Francisco and there is 
not a question of doubt but that a 
large number of the companies which 
are compelled to forego praise and 
even suffer criticism at the hands of 
this committee did nobly in handling 
the situation there. We are inclined 
to think that the public will so view 
the situation, 

CONDITIONS IN THE FIELD. 





In our issue of this week appears 
two articles of special interest to life 
insurance solicitors—one by John M. 
Holcombe, president of the ‘Phoenix 
Mutual Life and the other an address 
by F. E. McMullen, of Rochester, gen- 
eral agent of the Aetna Life and 
president of the National Association 
of Life Underwriters. The latter con. 
tains information of a surprising na- 
ture as to conditions of the general 
agent or manager in the field. Mr. 
McMullen recently addressed a let- 
ter to various sections of the country 
asking a series of questions as to 
the status of affairs and future pros- 
pects of general agents and solicitors, 
The answers indicate heavy deple- 
tions in the ranks and a discouraging 
outlook for the future. In a conver- 
sation with the vice-president and 
agency manager of an old established 
life insurance company this week, he 
said to the writer that never in his 
long experience in field work has he 
known conditions to be as they now 
are, and that in his opinion a large 


number of general agents, and solici- * 


tons who are now in the business will 
leave at the close of the year, having 
remained in the hope that a change 
would be ‘brought about. 

This depicts the gloomy side of the 
question but is there not a bright 
side? Probably a large percentage of 
the general agents who have express- 
ed their views pessimistically are 
spending their time trying to retain a 
corps of solicitors numerically equal 
to former years, which to the novice 
would appear to be a mistake. The 
year 1907, above all years, is one for 
personal work upon the part of the 
general agent or manager. During 
other years much may have been ac- 
complished by supervision and direc- 
tion from the office, but personal busi- 
ness and personal aid to solicitors— 
practical encouragement—should be 
the slogan for this year. 

It is generally conceded that con- 
ditions are not so favorable for writ- 
ing life insurance as in some years 
which might be enumerated, but even 
granting such to be the case, there 
is no reason for “giving up the ghost.” 
All lines of business have their per- 
iods of trade depression, just as the 
mariner has his story voyages but 
these are times when the true caliber 
of men is called forth. There are 
various ways to meet the situation 
other than giving up the ship. Life 
insurance is as much of an essential 
today as ever, and conditions have 
not changed sufficiently to justify suc- 
cessful solicitors in leaving the field. 

It should also be borne in mind that 
several companies complying with 


the requirements of New York laws 
are writing more insurance this year 
than at any time during their history. 
Others are writing their allottment. 
Is it not possible that the fault in a 
measure rest largely with the solici- 
tor? 

Since the above was written, we 
have received a letter from a promi- 
nent field man, in which he says in 
part: “What the insurance business 
really needs is for the old and wel) 
informed insurance man to get back 
into the field and educate the people 
once more, and get many of the silly 
ideas out of their minds that at pres- 
ent (prevail, owing to the damage 
done by the sensational press of the 
country. But there appears to be so 
few agents that take anything like 
the former interest in the business 
that we shall have to abide our time 
and wait a few months longer until 
the investigations and agitations of 
the newspapers in connection with a 
few of the companies subside.” 





CO-INSURANCE IN MICHIGAN. 


As the Eastern Underwriter forms 
were being closed yesterday, a wire 
from Lansing announced the passage 
by both houses of the Michigan 
Legislature of a bill, prepared by the 
underwritens of the State, and de- 
signed to overcome the objection to 
the present co-insurance clause. By a 
late decision of the State Supreme 
Court the use of the clause was pro- 
hibited in the State. 


SELL YOUR GOODS HONESTLY. 





No permanent success can be built 
up by dishonest methods. Sharp deal- 
ing and misrepresentation will ex- 
haust ‘the possibilities of trade with 
your applicant at the time when you 
first solicit him for insurance. He 
will never patronize ‘you again, and 
he may go forth after his painful ex- 
perience and proclaim that he has 
been held wp and cheated. No amount 
of hard work or costly advertis- 
ing can overcome a negative in- 
fluence like this. No amount 
of enterprise can force a ‘success in 
the face of adverse public opinion, and 
adverse public opinion is spread 
abroad by dishonest or sharp dealing 

The partiality for square methods 
and straight thought is the one touch 
of nature that unites all classes of 
people, from the preacher in his pul- 
pit to the :red-shirted cow puncher 
on the plains. It is the reason for the 
wonderful hold upon the people by 
the most popular ‘President, Theodore 
Roosevelt. No man withholds his ad- 
miration from the honest-eyed, square- 
jawed man who sits in the White 
House because of his own political 
belief. The President of the United 
States igs admired by the best men 
of both parties, largely because of 
his one prominent atiribute of un- 
swerving honesty. 

Business is based wholly upon con- 
fidence. What is business and what 
is commerce but buying and selling, 
and who has the greater need of the 
ability to inspire confidence than the 
man who sells life insurance? The 
way you sell your policies of insur- 
ance will either make you friends or 
enemies; ‘thenefore, if temptation 


should come to you jn any form, let 
your mind wander back to that-mouldy 
Phrase in our school copy books, 
“Honesty is the best policy,” and 
resolve to do the square thing and 
tell the truth in dealing with your 
fellowmen.—Pittsburgh Life Pusher. 
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_ FIRE INSURANCE DEPARTMENT 


TALKS TO FIRE EXPERTS. 





Well Versed Underwriter Addresses 
New York State Association of 
Fire Chiefs. ‘ 

What a Binghamton, N. Y., daily 
paper, in reporting the proceedings 
of the fourth annual convention of 
the New York State Association of 
Fire Chiefs, held in that city on the 
12th and 13th inst., characterized as 
“the most interesting address made” 
was delivered by James T. Ryan, 
senior New York special agent of the 
Phenix of Brooklyn, and an ex-presi- 
dent of the State Association. 

Answering ithe inquiry: “In order 
to secure better insurance rates, what 
equipment and precaution is recom- 
mended by the Underwriters’ Asso- 
ciation of New York State,” Mr. Ryan, 
after briefly defining the meaning of 
the term “fire insurance,’ gave fig: 
ures refuting the popular theory that 
there is a great dea] of money to ‘be 
made from the business. He recited 
the enormous losses sustained by the 
companies at San Francisco as indi- 
cating the hazardous nature of the 
undertaking and the folly of any com- 
munity attempting to fix rates upon 
its local experience. Mr. Ryan then 
told of the excellent character of the 
buildings erected in Europe, and the 
low loss ratio enjoyed by the cities 
of the old world. The preparation 
and use of the schedule was explain- 
ed and the fact that it rested with 
the owner of a property as to what 
rate he must pay was pointed out, A 
specific case of admirable construc- 
tion, where both architect and under- 
writer worked to produce a practica!- 
ly, fire-proof building—the Caledonian 
of New York—was cited in illustra- 
tion. Through the National Board, 
the National Fire Protection Associa- 
tion and other organizations, the un- 
derwriters are constantly striving to 
reduce the fire losses of the country, 
and iwhile much of a preventive na- 
ture has already been accomplished, 
far more could be done if the archi- 
tects and builders would consult with 
the insurance men when preparing 
building plans. The dirty condition of 
many risks was mentioned by Mr. 
Ryan, who felt that fire chiefs should 
have authority to order the removal 
of accumulations that tend to breed 
fires or make difficult their speedy 
extinguishment. 

Garages and moving picture ma- 
chines, their uses and hazards was 
discussed in conclusion by Mr. Ryan, 
the firemen asking numerous ques- 
tions in regard thereto and betraying 
an eagerness to learn all they could 
about the subject. 

Mr. Ryan is well equipped by tem- 
permanent and experience to discuss 
the general subject assigned him, and 
insurance interests were fortunate in 
having him as a representative. 





LIGHT LOSS AT LOUISVILLE. 


Capital Work by Fire Department 
Prevents Serious Damage to 
Sunny Brook Distillery. 





It is now figured that the loss on 
Warehouse No. 12 of the Sunny Brook 
Distillery Company, Louisville, burn- 
ed early last week, will not exce#d 
$6,000 or $7,000, the damage being 
caused mainly by the over-heating of 
about one hundred barrels of whis- 
key. 

The fire occurred at 2:30 in the 
morning, and would unquestionably 
have resulted in very serious loss had 
it not been for the admirable work 
of the fire department. Forty thous- 
and barrels of whiskey were on stor- 
age at the time and had they been 
destroyed the producing concern 


would have lost $1,000,000, and the 
Federal Government a large sum as 
taxes thereon. 

Originating in the upper portion of 
the warehouse the fire burned a space 
of about 15 feet square in the floor 
and destroyed several whiskey racks, 
thus allowing a number of barrels to 
drop, and burning off the chimes 
Not a drop of whiskey escaped, how 
ever, though several times during the 
fire the whiskey became so hot that 
it fairly boiled. 


E. K. Beddall, of the New York 
City managerial and agency firm of 
Hall and Henshall, arrived home fro~; 
Europe on Monday, 





UNDER INSURED. 
Burning of Virginia Beach Hote! a 
Heavy Loss to Its Owner. 

First of the summer hotels to burn 
this season was the comfortable 
Princess Ann, of Virginia Beach. Al- 
ways a popular house and unusually 
well patronized this year because of 
its proximity to the Jamestown Ex- 
position, its destruction by fire on the 
llth inst, means a very severe loss 
to its proprietor. The plant was in- 
sured for $82,000 just about fifty per 
cent. of its value. The flames once 
Started, made such rapid headway 
that the guests had little or no time 
to gather up their effects, the ma 
jority of which were destroyed. 

Owing tu the backward season un 
derwriters are fearful of the moral 
hazard in hotel properties this year, 
and are weanning all such offé rings 
with unusual care, Its a bit singular 
that the only loss recorded thus far 
should have been on a property tha 
was exceptionally prosperous, and 
largely under-insured. 








HANGING FIRE. 


No Decision Yet Reached Regarding 
the Rate Situation at Syracuse. 





No action looking toward the re- 
storation of the recently retired rate 
schedule at Syracuse was taken by 
the Underwriters’ Association of New 
York state, at its meeting last week, 
The matter has been held over for 
two months, and is not likely to be 
disposed of until the company man- 
agers declare their final decision in 
the matter. 

When the Syracuse agents pet! 
tioned their respective home offices 
so vigorously against the intended re- 
storation of the former figures, they 
named a committee to discuss the 
situation with the home office exec- 
utives. Although the local men are 
anxious for a conference they have 
not yet succeeded in arranging for 
one. Meantime, additional non-board 
companies are securing representa 
tion in Syracuse, thus making more 
keen the struggle for premiums. 





Tornado Committee in Conference. 


A meeting of the Conference Com- 
mittee of companies writing tornado 
business in the south was held at the 
offices of the Home Insurance Com 
nanv of thie citv. vesterday. 

WANTED 
The Agency of a good non- 
board stock company. Can 
dive anice line of business. 
Merritt, Mears, & Edwards, 
Malone, N. Y. 


UNDERWRITER. 


CONSIDERED MANY MEASURES. 
June Meeting of the Middle Depart- 
ment Association a Busy One. 
An unusually large number of mat- 
ters were presented for consideration 
at the June meeting of the Under- 
writers’ Association of tthe Middle 
Department, held at Philadelphia, on 

Tuesday. 

Not the least important of the sub 
jects discussed was that proposing 
that the Sprinkler Committee be priv- 
ileged to name term rates on sprink- 
lered business. The motion was de- 
feated once before and shared the 
same fate on Tuesday when put to 
vote 

A committee of three was name] to 
fix rates on telephone exchanges and 
their contents 

It was decided to abolish the Bradc- 
ford, Pa.. stamping office. the f>rri- 
tory being apportioned. West Brigh- 
ten revortine the Williamsport and 
Central Bradford to Scranton as soon 
as the new rates be promulgated 

Messrs. Moonev, of the Phenix, 
Westervelt of ‘the Niagara: Clark, 
of the Homer: Plyer, of the Continen- 
tal. and Monroe, of the N. Y. Under- 
writers’ Agency, were appointed a spe- 
cia] committee to investigate the 
Pittsburg stamping office. Follofing 
precedent it was decided to hold the 
July meeting of the association at At- 
lantic City and omit the August gath- 
ering. 

In future members of the organiza 
tion will be chosen bv a viva voce 
vote, a two-thirds affirmative vote 
constituting an election. 


EMPIRE STATE CONVENTION. 
Program Arranged for Enjoyable 
Affair at Elmira Next Tuesday. 


The annual convention of the New 
York State Association of Local Fire 
Insurance Agents will convene next 
Tuesday morning in the City Hall As 
sembly Room, Elmira, N. Y., at 10:30 
o'clock. Mayor Z. A. Brockway will 
extend a “welcome” to the citv which 
will be responded to by William H 
Mandeville, of Olean, N. Y. 

In addition to the address of Presi 
dent Hawley, the reports of the Secre- 
tarv and Treasurer, and various com- 
mittees, addresses will be made by 
Henry H. Putnam, secretary of the 
Nationa] Association, and jit is expert- 
ed, a prominent managing under 
writer. 

The Elmira agents have planned a 
very attractive series of entertain- 
ments including a trolley ride to 
Hapov Thought Cottage at Bohemia, 
on the Chenung River, where dinner 
will be served and a vaudeville at the 
Roderick’s Glen Opera House 

Since the above was written Presi- 
dent Hawley has secured Frank Lock, 
United States manager of Atlas, to 
deliver an address. Mr. Lock is one 
of the closest students of the busi- 
ness and his remarks upon any phase 
of it are sure to have been well con- 
sidered and decidedly worth hearing. 





c. ©. KIMBALL DEAD 


Veteran New Enaland Underwriter 
Passes Away *t His Hartford 
Home. 

Just as he had passed his eightieth 
birthday, C. C. Kimball, of Hartford, 
senior member of the well-known firm 
of Kimball and Parker, managers of 
the Insurance Company of North 
America for New England, excepi 

Boston, died on the 13th inst, 

In point of service as well as of 
years Mr. Kimball was one of the 
veterans of the insurance business 
in New England, his association with 
the Insurance Company of North 
America dating from 1863, and con 
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tinuing withou 
time of his death 
As:de from his insurance relations 


interruption to the 


Mr. Kimbal! was a leading figure in 
the commercial life of Hartford and 
Was ever ready to further the city’s 


welfare. 


GOUGH OPENS NEW YORK OFFICE 
Will Write Surplus Lines and Act As 
Representative for Placing Ex- 
cess Business. 

W sennett Gough, who recently 
suld his Philadelphia agency and of- 
fice building to come to New York as 
United States representative of a for- 
eign surplus line company has locat- 
ed at 95 William street, Mr. Gough 
is a competent fire underwriter with 
many years’ experience in field and 
local ageney work. He expects to 
announce one or two other connec 
flons 1 the near future, In a letter 

to agents and brokers he says: 

“It gives me pleasure to inform you 
that I have established an office at 
No. 95 William street, New York 
City, and am in a position to accept 





surplus lines on behalf of the “Italian 
Fire & Marine Insurance Company of 
Turin, Italy. This company has as- 
sets of $1,000,000, and as a security 
to policyholders, will leave on deposit 
in this countr 50 per cent of all 
yearly premiums during the life of its 
policies. Your offerings are respect 
fully solicited Permit me also to 


ofier my services to you as your New 
York representative for the placing 
each line being assumed by another 
I will be glad to do on the usual 
terms.” 

The Italian Fire & Marine will write 
lines of $5,000 and $10,000, a portion 
of the line being assumed by another 
first-class foreign fire insurance com- 
pan 

FIFTY PER CENT. DIVIDEND. 
Claimants of the Traders of Chicago 

Get a Liberal Payment—What 
Might Have Been, 


By court order the receiver of the 
Traders of Chicago, which failed as a 
result of the Chicago disaster, will 
pay claimants a fifty per cent. divi- 
dend 4 further dividend, it is ex- 
pected, will shortly be made, the final 
settlement being in the neighborhood 
of seventy-five or eighty per cent. 
The settlement of the company’s af- 
fairs attests very clearly that had its 
directors, instead of becoming rattled 
and allowing the business to scatter to 
the four winds of Heaven, reinsured 
it at a commission of twenty or 
twentv-five per cent. every dollar of 
liability could have been taken care 
of and the institution retired with 
an honored name 





After a European outing, F. H 
Douglas, the well-liked genera] agent 
of the Williamsburgh City Fire, re 
turned to New York last Saturday, 
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LOGUE BROS. GET CALIFORNIA, 


Pennsylvania and West Virginia 
Placed in Good Hands—Com- 
pany’s Clear Record. 


announce 
ment in that 
the California Insurance Company of 


In connection with the 


our issue of last week 


San Francisco was about to open up 
Eastern territory comes the informa 
tion that Logue Bros. & Co. of Pitts- 


appointed General 
company for Pennsyl 
Virginia, with a pos- 
territory will 
supervision in 


burg have been 
Agents of the 
vania and West 
sibility that additional 
be placed under 
the near future, 


hey 


This firm, composed of Charles M 
and Harry A. Logue, have one of 
the most progressive, successful fire 
insurance offices in Western Pennsyl- 
vania, and have always been money- 
makers for their companies. Few if 
any offices made more money for the 
German of Freeport. In addition to 
their influential standing locally they 
have the territory under supervision 
well covered For several years the 
receipts have shown a strong, health 
ful growth, and the year 1907 will be 
no exception to the rule, excepting 
that the increase will be greater than 
during any year in the hi-tory of the 


California 


agency. The Insurance 
Company will be a valuable acquisi 
tion to the office 

Relying upon figures rurnished us 
we were led to make an error in ow 
issue of last week relative to the ex- 
perience of the company in the San 
Francisco disaste! We are officially 
advised that the gross losses in San 
Francisco aggregated $2,700,000, and 
after deducting reinsurances the com- 
pany was called upon to pay net $1,- 


in full without 


The direct- 


857,000, which was paid 
any discount whatsoever. 





ors and stockholders came forward 
and paid assessments amounting to 
$1,650,000, all of which was paid in 
San Francisco losses. On May 4th, 
1907, another assessment of $30 per 
share was levied, thereby adding 
$180,000 to the surplus account. 

The capital of the company is $240,- 
000, but at a meeting on Monday of 
this week the capital was increased 
to $400,000, and as the stock issued 
at a premium the company will have 
a surplus of over $400,000. 

In connection with the San Fran- 
cisco disaster, it is stated that M. A. 
Newell, President, and George W. 
Brooks, Secretary, were the first to 
advocate the payment of 100 cents on 
the dollar. Two davs after the con- 
flagration, a meeting of the Board of 
Directors was called and they were 
acquainted with the heavy loss which 
the company had sustained. Without 
any hesitation, after the matter had 
been fully presented by the President 
and Secretary, and recommendations 
of payments in full had been made, 
the Directors unhesitatingly agreed 
and pledged their entire fortunes to 
pay dollar for dollar, signing an agree- 
ment to this effect How well this 
pledge was carried out is a matter of 
insurance history. Suffice it to say 


that the manner in which the Califor- 


nia came forward and paid its losses 
has evoked the admiration of the in- 
surance world, making the future of 


the company under and 
progressive management a certainty. 

In extending the agency business 
of the company, better selection 
will be made that of Logue 
Brothers for and West 
Virginia. 


competent 


t 
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than 


Pennsylvania 





HIGH PRESSURE AT CHICAGO. 





Belief That the Desired Service Will 
Be Installed at No Distant Day. 


high 
town 


The 


system 


of the 


down 


advocates 


for 


pres- 


sure dis- 
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trict believe that they have received 
considerable encouragement recently 
as both the Mayor and Fire Chief are 
favorable to the plan. Chicago ex- 
pects soon to have subways for ithe 
street car lines in the down town 
district. This w'll cause the streets 
on which the cars run to be tunneled 
and hence there is opposition to the 
high pressure being instalted until 
the subway excavations begin. The 
high pressure commission, however, 
desires that the streets that are not 
affected can have the high pressure 
mains, 


RIGHT OF SUBROGATION. 


Practice of Signing Away the Privi- 
lege Against Railways to Se- 
cure Switching Advantages. 


To offset the practice all too free- 
ly indulged in by industrial concerns 
throughout Pennsylvania and ther 
middle department States, of waiving 
away their rights of subrogation 
against railway corporations in order 
to receive desired switching arrange- 
ments, the proposition to charge an 
additional 10 per cent. to the schedule 
rate, where such condition existed, 
offercd at the meeting of the Middle 
Department Association on ‘Tuesday, 
was lost. 

The rule of excess charge is a 
zood one, and is enforced by the New 
England Fire Insurance Exchange, 
Underwriters Association of New 
York State and the South Eastern 
Tariff Association. Flying sparks from 
passing locomotives is a _ frequent 
cause for the hiring of properties 
along the railway lines, and if the in- 
surance companies are to be barred 
from recovering through a ‘waiver by 
the assured, they are entitled to an 
additicnal premium therefor. 





NOT A HOWLING SUCCESS. 


Western Managers Only Lukewarm 
in Their Support of the Under- 
writer’s Salvage Company. 
——_- 

Managing underwriters are interest- 
ed in the report from Chicago, that 
the Underwriters’ Salvage Company 
of that city whose stock is owned by 
a number of companies, does not 
seem to have met with much success 
far. This wrecking company was 
started in opposition to the Gans peo- 


sO 


ple. The Underwriters Salvage Co g:- 
pany does not buy stocks outright 
but its plan is to take a damaged 
stock, condition and sell it at the 
best price and turn the profits over 
to the interested insurance compa- 
nies. While the movement in Chi- 
cago had considerable support from 


certain quarters and was encouraged 
by Eastern influence yet a number 
of Western managers have been luke. 
warm in support of the organi- 
zation, They rather believe that while 


their 


the Gans people have made good 
money out of their enterprise they 
have done so along legitimate lines 


and have been of great benefit to the 
companies. 





MILLIONAIRE PROPOSITION. 


Report Current That Chicago is to 
Have Company With $500,000 
Capital and Equal Surplus. 


From Chicago comes word that a 
new fire insurance company is being 
quietly promoted in that city by prom- 
inent business men who in an indi- 
rect way are identified with under- 
writing affairs. Nothing definite can 
be learned about the new proposition 
though it is understood the prospects 
for the intended venture’s getting un- 
derway are fairly bright. 
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WHILDEN GETS ANOTHER. 





Appointed New York State General 
Agent for the Austin Fire of 
Texas. 


Last week we chronicled the ap- 
pointment of W. G. Whilden, of New 
York City, as Eastern general agent 
of the Walla Walla Fire, of Washing- 
ton, and we now announce his appoint- 
ment as representative of the Austin 
Fire, of Dallas, Texas, for the Empire 
State, including the Metropolitan Dis- 
trict. 

Application for admission into New 
York has been made by the company 
and it is expected its license will be 
issued within a few days. 

The Austin Fire is a sturdy little 
corporation that has successfully pass- 
ed through three conflagrations—-those 
of San Francisco, Baltimore and Hot 
Springs, and is still in the running. 
At the close of 1906 it possessed ag- 
gregate assets of $500,748.53 and a 
net surplus of $64,143. Last year it 
paid $303,067 in losses, each claim 
being settled promptly and equitably. 
George W. Jalonic, president of the 
company, is an old Continental man 
who more recently handled the Jalonic 
Rating Bureau of Texas. He is ac- 
counted an unusually safe underwrit- 
er who will see to it that the institu- 
tion’s liabilities are well distributed. 
Secretary A. F. Hancock, who largely 
organized the corporation, has been 
indefatigable in its upbuilding and is 
in no small degree responsible for 
the success it has attained thus far. 





IN WORKING ORDER, 


Recently Created Bureau of the New 
York State Association Gets 
Underway. 





All necessary preliminaries thaving 
been arranged the recently created 
Bureau of Inspections and Surveys of 
the Underwritens’ Association of New 
York State, began work on the 15th 
inst. 

In a circular letter sent the Asso- 
ciation members Superintendent Jen- 
ness says: 

“We are sending notices to the As- 
sociation Inspectons with respect to 
the work of the Bureau of Inspections 
and Surveys, a copy of which is en- 
closed. 

“This will, in a measure, be self 
explanatory and it is hoped that the 
and 


new plan will relieve district 
standing committees of the greater 


part of the detail of rating work here- 
tofore born by field men and corre- 
spondence relating thereto. 

“After the inspections have been 
made and schedules applied or rates 
determined the same will be submitted 
to the proper committee for action 
under the rules. 

“Attention is called to the rules with 
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respect to approval of rates submit- 
ted by the superintendent, from which 
We quote: 

“‘Ratings before publication must 
receive the approval and signature of 


Keke ees cewewaees at least one mem- 
ber of the committee of competent 
jurisdiction.’ 

“Said Committee may designate 


the chairman, or some other member, 
who may approve, etc.’ 

“The intention of this rule, as we 
understand it, is that the committee 
may designate the member most easily 
reached by the superintendent for the 
dispatch of the work. 

“If such designation is made this 
office should be promptly advised. In 
the absence of any such action the 
superintendent will communicate with 
the chairman with respect to rates, 
except that some other members of 
the committee may be more available 
in cases demanding prompt action, and 
in case there is no objection to this 
course, 

“It is hoped that there will be mut- 
ual co-operation between the commit- 
tees and the Bureau.” 





The letter to Association Inspectors, 
referred to by Mr. Jenness reads: 
“On June 15 the Bureau of In- 
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spections and Surveys will begin to re- 
ceive applications for inspections and 
ratings. 

“One application on the blank (copy 
enclosed), will take the place of the 
duplicate system heretofore used, and 
and will be mailed to the Associa- 
tion at Syracuse. 

“This plan involves no change in 
Local Board rules or practice; and it 
is expected ithat applications for rat- 
ing or re-rating will be made as here- 
tofore and sent through the usual 
channels, so far as relates to Local 
Boards, (Executive Committees or 
Agents. 

“Applications will be forwarded to 
Association Inspectors who will re- 
port direct to this office for the con- 
sideration of the Bureau and the As- 
sociation Committees. 

“Inspectors will be supplied with 
blanks upon which to report surveys 
of special hazard risks, and the blanks 
now in use for mercantile risks and 
those of ordinary hazard will be con- 
tinued. 

“Inspectors are requested to corre- 
spond with the Bureau with respect 
to the work under their charge and 
any assistance posible will be cheer- 
fully rendered.” 





GATHER IN NEW YORK. 


Eastern Special Agents of the Royal 
Confer With Manager Shallcross 
Regarding Their Work. 
Special agents of the Royal in New 
York and the Middle Department were 
in this city on Monday and Tuesday 
conferring with Manager Shallcross 
and Assistant Managers Hosford and 
Day regarding the work in their re- 
spective territories. The business of 
the company is growing and Mr. 
Shallcross had many new _ problems 
thrust upon him in the rearrange- 
ment of the Royal’s Middle Depart- 
ment and its subsequent reinsurance 
é6f the extemsive business of the Ger- 
man of Freeport. It was but natural 
that, having gotten fairly settled in 


his new quarters, he should desire 
to outline the programme for the 
future. 


BAR PICTURE MACHINES. 





Ordinance Prohibiting Their Use 
Passed by the City Council of 
Lockport, N. Y. 

Alarmed at the consequences of a 
fire recently caused by a moving pict- 
ure exhib‘tion in their city, the coun- 
cil of Lockport, N. Y., has just passed 
an ordinance prohibiting the use of 
the dangerous machines. Fire under- 
writers, while appreciating the dang- 
ers incident to the use of moving 
picture machines, have not gone to 
the extent of refusing to insure build- 
ings where such exhibitions are car- 
ried on, though in certain sections of 
the country ‘an increased rate is 

charged for the hazard. 


AMONSON IN THE WEST. 





Promotor of Peoples’ National Fire of 
Philadelphia Completing Organ- 
ization Work. 


Louis S. Amonson, of Philadelphia, 
who is actively promoting the forma- 
tion of the Peoples’ National Fire, 
of the Quaker City, is at present in 
the West in the interests of the in- 
tended enterprise. It has been ar- 
ranged that ‘Moore, Case, Lyman and 
Herrick, will represent the new com- 
pany at Chicago. Other appointments 
wil] be shortly announced. Mr. Amon- 
son is getting in touch with some 
field men who will aid him in organ- 
ization work and later become special 
agents for the corporation, 


WAGGONER STEPS DOWN. 
Is Succeeded as President of Citizens 
of Missouri by George L. Chase. 





Sol E. Waggoner is succeeded as 
president of the Citizens of Missouri 
by George L. Chase, the veteran 
president of the Hartford Fire, the 
chief owners of which likewise con 
trol the Citizens. The other officers 
of the St. Louis company are R. M. 
Bissell and J. H. Carr, vice-presidents; 
Thomas H. Scotland, secretary; and 
W. H. Farrar, assistant secretary. 

Mr. Waggoner in retiring as an otf- 
ficial of the Citizen’s became man 
ager of the St. (Louis department of 
the company and also of the Hart- 
ford. 





SURPLUS BUSINESS ONLY. 


New Rhode Island Company to Re. 
strict Writings to High-Grade 
Grade Excess Business, 

For the present the new!y formed 
Roger Williams’ Fire and Marine in- 
surance Company of Providence, will 
confine its operations to strictly suy- 
plus line business. The company has 
a capital of $100,000 with a surplus 
of $50,000; it is officered by insurance 
men who have made a success of the 

business in their own localities . 








PENNSYLVANIA ASSOCIATION. 
(Continued from page one.) 
classes of insurance the agent is en- 
abled to secure risks at what is prac- 

tically cut-rate, 

We had a report from Greenville, 
Pa., regarding the rate war there. 
This matter was taken up with the 
Nationa] Association and by them 
with the Middle Department ang the 
trouble was adjusted satisfactorily. 
We also had a grievance from Allen- 
town. A large line for Hess Bros. 
was taken by a New York broker at 
cut rates. We took this matter up 
with the National Association and af- 
ter much correspondence and with 
their co-operation, we had al] the pol. 
icies canceled and re-placed at full 
board or tariff rates. ‘We also took 
part in frathing a bill for the House, 
at the request of the insurance de- 
partment and had many clauses in- 
serted which would be a protection 
to the local agents and the companies 
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and make the insurance laws of more 
force, but owing to the stringent 
clauses detrimental to casualty and 
mutual companies, the bill failed.” 
Putnam Sends Letter. 

National Secretary Henry H. Put- 
nam, who was prevented from being 
present owing to being in attendance 
at other meetings ia the West, for- 
warded a letter embodying an outline 
of what the Aszociation has achieved 
and its practical benefit to the agent. 
He said in part: 

It will be gratifying to members 
of your association to know that there 
is an increasing interest in our or 
ganization throughout the country. 
We shall be able to report a sub- 
stantial increase in membership at the 
next convention. New States have or 
ganized and there are now over thirty 
branches of the National organization 
The real worth and significance of the 
organized agency movement seems to 
be taking hold of the agency mind 
more and more, and where this inter- 
est is once aroused it rarely lapse 

Protection to Agency Interests. 

The one point the National Asso 
ciation tries to emphasize in inducing 
the co-operation and support of loca) 
agents is that the organization fur 
nishes a protection to agency inter- 
ests as definite and real as the pro 
tection afforded to the 
er by a fire insurance 
cost of maintaining the organization 


property own 


policy The 


levied upon the membership is pre- 
cisely similar to the premium paid 
to the fire insurance company. The 


great body of those who pay may no 
receive an immediate benefit, but 
those who encounter trouble have, at 
the time when they need it, a pro 
tection which can be maintained in 
readiness only by the constant sup 
port of the whole mass of agents 
But in addition to the protection al! 
forded (which in itself is worth 
yearly premium paid to the 
tion by agents) there is a far greate! 
benefit in the fact that the organiza 
tion is constantly helping all agents 
by preventing the rise of evils which 
would grow and thrive but for the re 
straining force of the association. For 
ten years the National Association 
has been building up these principles 
of protection and _ prevention, and 
through its efforts mainly have thes 
principles been accepted in fire insur 


organiza 





ances practice and become govern'ng 
rules in the business today—not in 
variably observed any more than any 


WM. D. DENNEY, 
Secretary. 
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OF DOVER, DEL. 
Capital, $200, 000.00. 


Assets, $385,803.78. 


SURPLUS LINES. 


Liabilities, $160,766.71. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our « 


fice. 


Immediate binders given; 10 per cent. commission paid. 


Send us full i 


formation; also a list of a few represented companies and the amounts 


carry. 
below: 


A warranty will be required in some one of the companies mentioned 


London & Lancashire Fire Insurance Company; North British & Mercan 
tile Insurance Company; Liverpool & London & Globe Insurance Company; 


Phoenix Assurance Company, Limited; Commercial 


Union Assurance Com 


pany, Limited; Northern Assurance Company; Alliance Assurance Compan) 


Limited; Royal Insurance Company; London Assurance Company; Sun Ins 
ance Company of London; Continental Isurance Company of New York: 








man’s Fund Insurance Company of San Francisco: Home Insurance Company 
of New York; Hartford Fire Insurance Company of Hartford; Insurance Com- 


pany of North America. 


We invite Your Patronage and Promise Careful Attention to Your Interest 


MARSH & McLENNAN, 


London Office, 123 Bishopsgate Street. 


New York Office, 54 William St. 


Chicago Office, 159 La Salle Street 
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Samue! Gans, 
Pr sident 


Samuel Gans Co. 
143-147 Franklin St.., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 

Stocks handled at lowest percentage con- 
sistent with proper results, accompanied 
always with C-sh Guarantee. Our 
methods fortify adjusters in advance of clos- 
ing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St 


GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


Leopo'd Gans, 
Vice Pres. & Gen’! Mgr. 


ORGANIZED 1859. * * 


Cash Capital, $1,000,000.00 
Assets, 5,178,071.22 
Net Surplus, 1,094,932.-62 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


QUE 


Ins. Co. of America, 


NEW YORK 


EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


0080 


Surplus Line 
INSURANCE 


®o9 0 0 


Reliable Policies Only 


Freeholders Ins. Co., Topeka, Kans 

Travelers Fire Ins. Co., of Pine Bluff, 
Ark 

Federal Llyods, of Chicago, Ml. 

‘ R wits of These Companies. 





SUN 
INSURANCE OFFICE 
OF LONDON. 


FOUNDED 1710 


United States Branch: 


54 Pine St.. New York. 


Western Department: 


171 La Salle St., Chicago. 


Pacific Department: 


215 Sansome St., San Francisco 





other rules, but violated only in se- 
cret and to a greatly lessened degree. 
Equal Opportunity for Agent. 

Instead of justifying and defending 
overhead writing as a right (as they 
did twelve years ago berore the Na 
tional Associauon was organized) 
companies now stand with us upon 
the declareg platiorm that the agent 
shall ‘be protected in tae cultivation 
of the territory tor which he is ap- 
pointed. Instead of justifying the fav- 
oring of the large city broker in his 
cut-rate practices—undermining he 
business of the local agents—the com. 
panies now stand with the National 
Association in condemning this prac- 
tice and in favoring tae princ:ple that 
the local agent shall be given an 
equal opportunity to control the busi- 
ness at every point. 

Instead of claiming that the busi- 
ness built up by the loca] agent be- 
longs to the company to be held by 
the power of its might, the principle 
is today generally accepted that the 
expirations are the property of the 
agent, and that the business rightfully 
belongs to him in case of a change 
or disagreement with the company. 
Had the National Association not ex- 
isted these principles governing agen- 
cy expirations might have been en- 
tirely reversed either by legal de 
cree or by the act:on of companies in 
inaugurating rate wars, Tae National 
Association by co-operation, bearins 
the expense itself and thus benefit- 
ing every agent in the country wheth 
er they paid their share or not—car- 
ried the question to the higher court 
and secured a decision in favor 
the local agents. In the matter of 
rate wars it vas, with almosi unvary- 
agency 


OL 


ing success, taken up the 
cause and established rules of action 
on the part of companies which tend 
to preserve the agency plant and to 
eliminate this senseless; method oi 
trying to contro] business, 
~ Usefulness Demonstrated. 

These are merely some of the great 
principles for which we have fought. 
It would be impossible to detail tae 
many ways in which the organization 
benefits agency interests by its watch- 


fulness and readiness to protest 
where any practice arises detrimental 
to the agency interest Our aim is 


to attack these things in the'r incip- 
iency, not only curing the evil at 
the “particular point, but preventing 
its spread to other points 

Things like this do not appear on 
the surface to the average agent, The 
particular trouble does not reach him 
and he does not realize that it has 


been averted by the mere fact of the 


organization’s existence. The organ- 
ization has certainly demonstrated 
its usefulness in the past 3ut in 


the future there lies a large field be- 
fore it. Economic changes are oc- 
curring in the business every day 
which demand attention which the in 
dividua] agent cannot give, and yet 
which vitally concern his interests 
Quick action is often needed in order 
to prevent the spread of new evils 
To handle these matters effectively 
experience has shown that a well- 
equipped organization must be main 
tained. 
The officers, and committees for tne 
ensuing year were selected, together 


with the delegates to the National 
Convention were selected as follows: 
President, D. F. Collingwood, of 


Pittsburg; vice-presidents, F. 
Hitchcock of Scranton, Jonathan Jes- 
sop of York, and H. A. Crowe oi 
Connellsville; secretary and treasur- 
er. Frank R. Leib, of Harrisburg. Ex- 
ecutive committee, Frank R. Leib of 
Harrisburg, W. B. Flicklinger of Erie, 
George W. Billman of Reading, S. A. 
Gillespie of Greenville, and J. M. Lar- 
kins of Port Allegany. Legislation 
committee, W. H. Musser of Belle 
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CONFLAGRATION HAZARD. 
How to Lessen Horrors Like That of 
San Francisco and Baltimore. 

The protection of the wealth gath- 
ered in the business districts of our 
large cities is, moral questions aside, 
the most important eesponsibility laid 
upon municipal officers. Any one 01 
four Ohio cities is liable to a conflagra- 
tion equal in loss to that of Baltimore, 
and two may have such a loss as ~aat 
of Baltimore plus that of San Fran- 
cisco. 

From such horrors there is but one 
way of escape. That is through the 
adoption and enforcement of a proper 
building code. This will not instantly 
remove the danger, but it will gradual- 
ly reduce it. 

The annual fire loss per capita in 
cities in America is $1.76, which is 
six times that of the average in Euro- 
pean cities. ‘The character of the 
buildings in one European metropolis 
is shown by the following excerpt 
from a special consular report on 
building regulations in Vienna, Au:- 
tria: 

“There is no case known in this 
city where a conflagration has extend- 
ed beyond the building in which it 
originated, and even hardly any cases 
are known where a fire extended be- 
yond the floor on which it originated. 
This is prevented by the solidity of 
the buildings, by strict fire regulations, 
and by a pretty well-trained fire de- 
partment.” 

In the cities of America the fire 
waste per capita for five years has 
been $3.10. In European cities it has 
been 61 cents, 

The National Board of Fire Under- 
writers, through its committee on con- 
struction of buildings, issued in 1905 
a Building Code which was adopted 
by New York city and subsequently 
by a number of other large cities. 

A Code By Experts. 

Two years and great expense were 
given to the formulating of this code 
and it ‘was submitted for criticism and 
suggestions to eminent experts in the 
art of building construction every- 
where. A copy of it was sent to the 
mayors of the 1,001 cities of America 
having over 5,000 population. This 
code should be enacted as a whole by 
the eouncil of every large city and in 
an abbreviated form by the smaller 
ones. It would be difficult to over-estl- 
mate the importance of this duty. 

But a new code can be effective only 
on new construction. What can be 
done to reduce existing dangers? 
Much. Mr. Charles G. Smith, who Is 
a member of the court before whom 
disputes between builders and city in- 
spectors in regard to the application 
of the code in New York city are 
heard, the decision of this court being 
final, was asked by the fire marshal 
to suggest ways for the regulation of 
eommon dangers in business districts. 
The painstaking, succinct and forceful 
recommendations of this high auth- 
ority on this important matter fol- 
low: 

First. All internal openings in 
brick dividing walls between buildings, 
including those in brick partition 
walls, shall be bricked up, making 
walls solid; or, in case where this is 
not practicable, introduce approved 
fire doors, Such openings, when unpro- 
tected, permit small fires to spread, 
often resulting in disastrous conflagra- 
tions, 


fonte, F, L. Hitchcock of Scranton, 
and George M. Fulford of Clearfield. 
Delegates to National Convention, F. 
L.. Hitchcock of Scranton, George H. 
Burns of Kittanning, John B. Reno 
of Pittsburg, George M, McCandless 
of Pittsburg and George W. Lenhart 
of Brownsville, 
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Second. Protect all buildings from 
outside exposure fires by parapeting 
all brick exterior and dividing walls 
at least three feet above the roof for 
the warehouse class, and not less than 
two feet for alj otaer buildings. Pro- 
tect all exterior openings with approv:- 
ed fire shutters, and where such shut- 
ters are not practicable, then approved 
wire glass with metal window frame 
and sash can be used. 

Third. Enclose stairways, elevator 
wells, hatchways and all similar ver- 
tical openings through floors with 
brick or other fireproof material, hav- 
ing approved fire doors at all aper- 
tures, 

Fourth. Prohibit the use of shingles 
or other combustible material for roof 
covering to buildings. This, however, 
shall not prevent the repairing df any 
combustible roof but the renewal of 
any such roof shall not be permitted. 

Fifth. Require all chimneys to be 
built with brick walls not less than 
eight inches in thickness, continuous- 
ly lined on the inside with well-burnt 
clay or terra-cotta pipe. Chimneys 
for high pressure boilers shall have 
brick walls not less than twelve inches 
in thickness, the inside four inches 
of which shall be fire brick laid in 
fire mortar for a distance of twenty- 
five feet in any airection from the 
source of the heat. All smoke flues 
which are heated to a high tempera- 
ture by smelting furnaces, steam boil- 
ers and similar apparatus, shall be 
built with double walls of suitable 
thickness, with an air space between 
the walls, the inside four inches to 
be of fire brick laid in fire mortar for 
a distance of not less than twenty-five 
feet in any direction from the source 
of heat. 

All pipes for hot air shall be at 
least two inches from woodwork, and 
all steam pipes should be not less 
than one inch from woodwork. 

Sixth. Spec:al attention should 
be given to large area buildings and 
buildings of excessive height. The 
necessity of avoiding, as far as possi- 
ble, vertical openings in such build- 
ings, particularly when occupied for 
mercantile and manufacturing  pur- 
poses, is apparent. Experience has 
shown that these buildings are dan- 
gerous as conflagration breeders. 

Seventh. Provide for the proper 
care and removal of ashes and all rub- 
bish and dirt from buildings, especial- 
ly from cellars, attics and yards, Au- 
thority should be given the chief of 
fire department to enforce this regu- 
lation and the regulation covering 
the handling and storage of explo- 
sives. 

Eighth. Require all electric wiring 
to be installed in compliance with 
the rules and regulations of the Na- 
tional Electrical Code. 

Ninth. Install suitable internal ap- 
pliances for extinguishing fires, viz.: 
automatic sprinklers, stand-pipe and 
hose, chemical fire extinguishers and 
fire pails. 

Tenth. Examination of the fire de- 
partment and public water works 
should be made at fixed intervals by 
the city authorities. Many of our 
cities have outgrown their public 
facilities for extinguishing fires and 
the authorities should make careful 
study of this question with a view 
to extending the fire department and 
water supply service, including water 
mains and hydrants of modern types, 
not only making them adequate for 
present necessities, but also providing 
for future demands.—D. §. Creamer, 
Ohio Fire Marshal, 
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The Washington Life has discontin- 

ued the services of James F. Cava- 

nagh, its manager at Boston. ° Mr. 

Cavanagh, it is said, has been giving 

the greater portion of h‘'s time to 
other branches of insurance, 
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AUTOMOBILE FIRE ENGINES. 





Running Expenses During the Four 
Years in Use at Hanover, 
Germany. 

Consul General White, while sta- 
tioned at Hanover, Germany, secured 
some intenesting data relative to the 
introduction and operation of the au- 
tomobile fire engine. As a result of 
his investigation we are told that Han- 
over was ‘the first city ‘to purchase a 
complete automobile fine-engine ser- 
vice, consisting of engines, hose carts, 
and hook and ladder kit. The system 
is past the experimental state as 
most of the apparatus has been in 
service now for a period of five ‘years. 
It has proved itself entirely satisfact- 
ory and more economical than ‘the 
horse drawn engines and carts. Han- 
over is also the only city in Germany 
that has a complete automatic fire- 
alarm street service which gives the 
signal simultaneously at the central 
and substations, a plant installed by 
the Gamewell Fire Alarm Co. of this 
city. The cost of running the ma- 
chine to a fire is figured at about $3.50. 
Cost of Maintenance, 

On February 19, 1906, the automo- 
bile apparatus completed its fourth 
year of active service. The cost of 
maintainence for all repairs was: 
First year, $51.90; second, $147.81; 
third, $106.38; fourth, $163.47. The 
running expenses were, 228.84, 
$174.95, $345.72 and $727.41 respective- 
ly. There are two kinds of machines 

in use: electric and steam motor. 

The distance at which a steam mot- 
or fire engine may render effective 
assistance, as regards extinguishing 
fires, has been established as being 
about 15 miles; and such a distance 
can be driven in an hour at most. 
The tender must carry, besides the 
required hose materials, sufficient 
water and fuel so that the engine can 
make 15 miles without stopping, and 
then, upon arrival at the fire, still be 
able to furnish water for an hour 
without interruption. 





Personal Magnetism. 


Personal magnetism is an import- 
ant factor, especially to life insurance 
men. The home office official needs 
it to secure ‘he best results from em- 
ployees and field men; the supervis- 
ing agency man should cultivate the 
habit of making himself agreeable to 
all men, and the solicitor makes bet- 
ter progress when enabled in some 
way to win the favor of a prospect. 
Men have been known to achieve ene- 
cess through brute force and dogmat- 
ism; others draw men unto them and 
through loving attachment secure re- 
sults unobtainable otherwise. It was 
the latter spirit which prepared Ja- 
pan for the war with Russia and made 
possible the most surprising victories 
in the world’s history, 








Fire Underwriters—and property 
owner:—will receive some consolation 
from the fact that 90 plumbers, mem- 
bers of the Master Plumbers Associa- 
tion of Toledo, O., have been indicted 
for conspiracy in restraint of trade. 
It is an indication that “there are 
others.” 


Withdraws From Texas, 


The Washington Life has announc- 
ed its intention to withdraw from 
Texas June 30th and all collections 
will be made from the home office. 

This action upon the part of the 
company is taken as a result of the 
obnoxious Reserve Investment Law 
recently enacted in that State, 
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REVIEW SOLICITOR’S CONDITION 
(Continued from page four.) 
years, during which time he worked 
for the Mutual Life and the Penn 
Mutual only. He has gone with the 
State Mutual of Rome, Ga. The other 
gentleman in question was for a 
number of years one of the largest 
producers in the Southern States for 
the New York Life and Equitable, He 
has gone with the South Atlantic Life 
of Virginia. Both of the gentlemen 
are away above the average in ability, 
and have been very successful. They 
probably intend to remain permanent- 
ly in life insurance work, and I take 
it as very significant that they should 
have to sever their connections and 

go with these new companies. 

Concerning question No. 2, { would 
say, the solicitors are certainly v~ 
making enough money to satisfy them, 
and it is my opinion that unless re- 
lief comes there will not be one-half 
as many men in the business in this 
State in 1908 as are now under con- 
tract. If the renewals to genera) 
agents are to be limited to nine years. 
I think the law should allow at least 
renewals of 10 per cent, because with 
the small first commissions payab!e. 
it is almost impossible to secure and 
retain good solicitors without paying 
them a liberal renewal commission. 

Passing of General Agent. 

Still another southern agent writes 
in answer to questions one and two: 

Quite a number, in fact, some of 
the companies operating under the 
Armstrong law have lost nearly all of 
their producing agent; to companies 
not operating under the Armstrong 
law. I do not think solicitors are 
making enough to justify them in re- 
maining in the business. Most of them 
are simply holding on waiting for 
something better to turn up. 

A general agent of one of the large 
eastern States says: 

One very conservative and prosper: 
ous eolicitor told me this morning that 
many who are rema‘ning in the busi- 
ness have done so because other 
things did not offer and they were in 
hopes that present conditions would 
in time be changed to such an extent 
as to justify their remaining in the 
business. Many general agents have 
stated to me most emphatically tat 
the day of the general agent is nast, 
that under the present basis of com 
pensation ithere is no attraction for 
the competent man to take a general 
agency. 

Another says: 

The present bas's of compensation 
does not, in my opinion, afford a suf- 
ficient opportunity to the general 
agent, being especially severe on new 
agencies which do not have a large 

Fighting for Conscience Sake. — 

A general agent in one of the mid- 
dle-west States says: 

From the best of my information 
and from a close study of the situa- 
tion, I do not believe that solicitors 
in this vicinity, for companies outside 
of four or five, are making enough to 
pay for their salt, let alone justifying 
them in remaining in the business. 
When they do stay, it is because their 
convictions are so strong for the busi- 
ness that they want to fight it out for 
conscience «ake rather than for the 
remuneration received as compared 
to other vocations. 

Another in tthe same locality writes: 

I do not think solicitors are receiv- 
ing commissions to justify them in re- 
maining in the business; their services 
will bring them more money in other 
lines of business. 

The present basis of compensation 
does not afford sufficient profit to the 
general agent, for the reason that it 
is almost impossible to secure solicit- 
ors under the present basis of com- 
missions. 

Another says: 

We are all looking for the silver 
lining with which every cloud is sup- 
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posed ‘to be lined. If the lining doesn’t 
show before long others will go into 
other business, 

General agents find it extremely dif- 
ficult to employ agents who can with- 
stand the temptation of going with 
some company not doing business in 
New York for larger commission than 
the general agent is getting himself. 

Doing Personal Work. 

A general agent of a western State 
writes: 

No genera] agent here has quit the 
business because of the reduced 
schedule of commissions. These gen- 
eral agents are remaining with ‘the 
companies for one of two reasons, i. 
e., With a view of retaining their re- 
newals, or the prospect of a _ better- 
ment in contracts offered next year. 

I do not think solicitors are earn- 
ing, or can earn by any method, 
enough money to satisfy them and 
juctify them in remaining jn the busi- 
ness. The successful solicitor in the 
past has procured this business at a 
very high expense in this State, ow- 
ing to the distance between towns, 
high livery and hotel rates. 

It was the general opinion that first 
year commissions should be increased, 
especially on limited payment life and 
endowment forms, and that renewals 
should either be increased or paid for 
a longer term of years. 

The disturbance in life insurance 
circles began with the (Kquitable early 
in 1905 and has been increasing in 
intensity ever since. Therefore, to 
accurately measure the effect upon 
new business we must compare re- 
sults since 1904 with results of that 
year. In 1905 the 35 companies now 
operating under the New York laws 
paid for 135 millions less insurance 
than in 1904. In 1906 the same com- 
panies paid for 461 millioms less in- 
surance than in 1904. The new busi- 
ness of at least 30 of these 35 com- 
panies for the first five months of this 
year is less than that for the corre- 
sponding period of 1906. And this 
does not measure the decrease in in- 
surance protection to our citizens dur- 
ing the past two and one-half years; 
because all other lines of business 
have prospered in a degree almost 
unprecedented, and, therefore, it is 
fair to assume that had normal] condi- 
tions obtained in our business the 
companies referred to as having shown 
losses would have shown substantial 
gains each year since 1904. 

Number of Aaents Decreased Since 
1904. 

The demoralization of tthe agency 
forces of the companies investigated 
began in 1905. The agents employed 
by those companies were seriously 
handicapped, and many of them either 
quit the business or made connections 
with other companies. As the inves 
tigation progressed ithe evidence of 
mismanagement, extravagance and dis- 
regard for the proper care and wise 
use of trust funds was given ample 
space in yur dailies, some of them 
making the most of the opportunity 
afforded for sensational stories with 
scare headlines. Unfortunately, dur- 
ing that time the press had very little 
to say in defense of the great busi- 
ness of life insurance; it was pub- 
lishing the news, and bad news was 
most available, and perhaps most in- 
teresting to many readers. Public 
prejudice has not yet been entirely 
dispelled. This condition had its ef- 
fect upon the field force, for the agents 
of all companies found it much more 
difficult to induce peopie to insure. 
Then came the passage of the new 
laws by the State of New York, hur- 
riedly conceived and enacted because 
of political considerations and with 


‘altogether too little regard for their 


effect on all companies and on life 
insurance in general. After mature 
deliberation nearly all of the old-line 
companies operating in New York de- 
cided to comply with the new order 
of things, for they did not wish to 


withdraw from the greatest insurance 
State in the Union. To remain in 
New York meant the readjustment of 
every outstanding agency contract, A 
tremendous task, in many cases mak- 
ing necessary settlements with gen- 
eral agents under terminal provisions 
of their contracts, requir:ng sums of 
money the aggregate of which was a 
heavy drain upon companies’ re- 
sources; in fact, too heavy to be borne 
at one time, 
Mistaken Theory. 

It has been freely conjectured that 
the weeding out process occasioned 
by lower commissions would leave the 
field to the real professional agent, 
and that he would be able to do a 
much larger business and earn as 
much or more money than he did un- 
der old conditions, This hope has 
not been realized except, perhaps, in 
a few isolated cases. The fact is, 
individuals must be sought and in- 
duced to insure; they will not come 
to our offices and make application; 
therefore, it does not follow that by 
decreasing the number of solicitors 
the businezs of those remaining will 
increase correspondingly. Indeed, | 
do not believe any considerable num- 
ber of people, even in Massachusetts, 
will buy their insurance over the 
counter. However, | am glad to see 
ithe experiment tried, and there is no 
more favorable place in the United 
States than Massachusetts, for her 
people are generally frugal] and thrifty. 
A trial and failure of the plan in this 
country may also serve to satisfy 
centain insurance economists who 
could not get the idea out of their 
heads in any other way than by actual 
experiment. 

Nor do I agree with Judge Lowell, 
of Boston, who recently said that the 
agent is an “expensive excrescence.” 
On the other hand, he is a public ben- 
efactor, though not primarily a phil- 
anthropist, and should be wel] paid 
for persuading men to ao that whicu 
they should do voluntarily, but do 
not, 

Reasons For Decrease. 

The business has fallen off because 
a large number of agents have aban- 
doned ithe work to enter fields of en- 
deavor more promising. Many others, 
some of them undesirable from our 
viewpoint, have gone with new com- 
panies not conforming to New York 
laws, and therefore, in many instances, 
paying fabulous commissions, and also 
carrying side-line, gold-brick induce- 
ments, such as agency stock or ad- 
visory board contracts. These com- 
panies have “something very special” 
for the favored few—a winsome bait 
for the “prominent citizen” who is 
willing to lend his influence—for a 
consideration—and is not at all averse 
to accepting dividends from premiums 
paid by his less fortunate, but more 
scrupulous neighbors. This phase of 
human nature, altogether too preval- 
ent, makes gain easy for the so-called 
agent, who is in the game for revenue 
only, and who prefers the short cut to 
profit rather than the more slow but 
legitimate way. But, we have been 
and still are after these illegal prac- 
tices, and with the help of such com- 
missioners as Rittenhouse and such 
attorneys-general as Garber, of Ala- 
bama, we shall soon eliminate them. 

The past two years have been fruit- 
ful ones for the organization of new 
companies. Unsettled conditions in 
the East and the cry of “keep your 
money at home” have made easy sled- 
ding for the resourceful promoter, who 
has had little difficulty in inducing 
local capitalists to embark in the life 
insurance business. New companies 
have been springing up like mush- 
rooms in the South, Middle West and 
West, and many of them are officered 
and managed by inen well-meaning 
but inexperienced in our technical bus- 
iness. This condition causes. the 
thoughtful insurance man to have 
some anxiety for the future, and to 


take refuge in the hope that the States 
chartering these new companies will 
carefully protect them by sane laws 
and rigid, intelligent supervision. 

Gentlemen, I am not pessimistic and 
would not discourage a single man of 
you, for | have every confidence in 
the future of our business, but it is 
time that we should look existing con- 
ditions squarely in the face, and go 
about correcting them with a courage 
born of adverse circumstances. We 
are and have been bearing the brunt 
of the trouble thrust upon the insur- 
ance business by a few offenders. Is 
it not time for us to assert our rights 
in unmistakable terms? Is not the 
honest insurance agent worthy of his 
hire? , 

If section 97 of the New York in- 
surance Jaw is faulty and destructive 
—and that fact, I believe, has already 
been demonstrated—then it is ow 
plain duty to take active and vigorous 
steps to have it amended. Fortunate- 
ly, the legislature of the State of New 
York meets every year, as Governor 
Hughes so aptly said, “to correct mis 


‘ 


takes.” He might have added, “and 
to make more.” However, tthe admin. 
istration of Governor Hughes. thus far, 


justifies the confidence imposed in him 
by a majority of the voters of the State 
of New York, and encourages the 
hope and belief that he will, next win- 
ter, sanction such changes in the law 
as experience shal] then have demon- 
strated to be necessary for the proper 
and efficient conduct of the world’s 


greatest business 


fOUNG MEN—MAKE.MONEY 











There are opportunities 
to represent a big, sound 
up-to-date Life Insur- 
ance Company in a prof- 
itable manner. 
Prudential representa- 
tives make money. They 
have most varied forms 
of policies and advan- 
tageous contracts with 
liberal commissions. 
The attention of young 
men, particularly young 
men starting in busines* 
is especially sought. 
Write for full informa- 
tion regarding these un- 
usual opportunities. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA. 
’ncorporated as a Steck Company by the State of New Jersey. 


j0HN F. DRYDEN, Fome Office, 
President. Newark, N. J. 





aclDNT INSURANCE COMPAN” 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


The Empire State 


Surety Company 


Capital - - - - $750,000 
Surplus - - - 127,202 


Surety and Ff delity Bonds, Liability, Burg- 
larv, Plate Glass, Boiler, Personal Accident 
and Health Insurane>. 

William M. Tomlins, Jr., -esident 

Moses May. Firat Vice President 

Willard P. Reide, Second Vi. e President 

Daniel Stewart, Secretary 


New York Office, 34 Pine St. 
Brooklyn Office, 391 Fulton St, 
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CASUALTY AND 


EMPLOYERS’ LIABILITY 


VIEWS OF PRESIDENT SEWARD. 
Head of Fidelity and Casualty Com- 
pany Takes Sharp Issue With 
Roosevelt. 


In an interview given the’ “Journai 
of Commerce and Commercial Bulie- 
tin,’ President George F. Seward, of 
the Fidelity and Casualty Company, 
discussed the speech of President 
Roosevelt delivered at the Jamestown 
Exposition some ten days ago, 

Mr. Seward places little reliance in 
the President's advocacy of National 
legislation upon the subject Gf em- 
ployers’ liability, declaring the matter 
to be one clearly and almost exclus- 
ively within the province of the dif- 
ferent States 

Mr. Seward’s remarks were as fol- 
lows: 

“As every one knows a person so 
injured may recover from the em- 
ployer under common law and the 
statutes of several] States, when the 
injury has been due to the negligence 
of the employer or to any negligence 
that may be imputed to him The. re- 
sult of this condition of the law is 
that workmen, who are almost al- 
ways poor men, find it difficult to 
make recoveries. They have to meet 
the employer who has means to em 
ploy competent lawyers and, as a 
rule, their only recourse is to employ 
such lawyers as they can get, to whom 
they assign a portion of the possible 
recovery to compensate them. Under 
these circumstances their cases are 
not always very well ‘handled, and in 
the end, they get such part of the 
recovery made as they can save from 
the rapacity of the lawyers employed. 
The courts are overrun with negli- 
gent cazes and recoveries are some- 
times delayed for years. 

The plan of the President is not 
new and, of course, is more under- 
standable in view of that fact. In 
some of thc European States a work- 
man injured jn the course of employ- 
ment is entitled to receive, irrespec- 
tive of the negligence of the employer, 
compeusation on a scale determined 
by law If, for instance, death has 
resulted the compensation is based on 
what his wages would have amounted 
to for a fixed period. If the injury 
does not result in death, he receives 
compensation for the period of dis- 
ability on the basis of his weekly 
wages, 

“There is no possible doubt that 
under the system of what may be 
called workmen's compensation, the 
cost of accidents to employers will 
he very considerably greater than 
when the provisions of the law in re- 
gard to negligence are made the basis 
of payments. There can be no doubt 
either, I think, that workingmen 
would vastly prefer the compensa- 
tion system and, probably in the long 
run, employers would also, because 
under the compensation system they 
would be save d, more or less perfect- 
ly from damage suits, and they could 
more readily estimate what the charge 
for injuries to employes would amount 


to In either case employers could 

get insurance against their losses. 
“The fact that in the European 

States the system of workmen’s com- 


pensation has been adopted affords 
very good evidence that it is a right 
system. It may very well be said 
that it is not altogether creditable 
to legislative bodies in Our own coun- 
try that no great progress has been 
made by them in the same direction. 

“When one considers how this re 


THE EASTERN 


SURETY HAPPENINGS — 


form can be brought about ihe is un- 
able to see that much could be done 
by national legislation. Matters that 
affect employers and ‘their servants 
are subject to State regulation and 
not to national legislation, excepting 
as respects a very limited department. 
It must be supposed, therefore, that 
the President was speaking in an 
academic way only and not with any 
idea that Congress ought to act in 
the matter, at least not with any idea 
that Congress should attempt to usurp 
the reserve powers of the State. The 
President’s speech would seem to be 
one of those fulminations that he is 
co fond of and which, whether en 
tirely practical or not, are of a sort 
that do credit to his heart. 

“When one comes to consider how 
a given State of the Union cou'd pro- 
mote the compensation of workmen 
for injuries on the lines of the Presi- 
dent’s ideas, it is to be said again 
that the subject is not free from dif 
ficulty. It has been generally held 
by the courts that a workman cannot 
by contract with his employer give 
away his right or the right of his 
estate ito recover damages in negli- 
gence cases. So it would seem that 
if any State should pass a compensa: 
tion act the workmen would have 
two remedies open to them: One, an 
action for damages because of neg 
ligence; the other, an action to re- 
cover compensation under the specific 
compensation law. It is needless to 
say that this situation would be com- 
plicated and the source of many trou 
bles. 

“The State of Illinois sometime 
since appointed a commission to con 
sider such matters. This commission 
proposes to give to the employe the 
right to contract with his employer 
so as tto yield his right to recover 
damages for negligence. The act pro- 
posed provides the scale of compensa- 
tion which is to be paid by the em- 
ployer to his employes when they are 
injured, irrespective of any question 
of fault. Whether the legislative 
body will consider that it can pro- 
mote the purpose of the commission 
by following these suggestions re- 
mains to be seen. If it shall do so 
and the courts the law, the 
Way will be clearly shown for the in- 
troduction of similar laws all over 
the country. It seems to me that 
every humane man is likely to hope 
that the Illinois plan may prove suc- 
cessful, 

“This is a very large subject to deal 
with in so casual a manner. I can 
only hope that what I have said will 
be at least easily understood. The 
subject is one that is so complicated 
that no brief presentation of it can 
be at all adequate to its importance.” 








Heavy Verdict Against Railway. 

Truly these are the days of heavy 
damage verdicts against corporations. 
On the 12th inst., a jury in the New 
York Supreme Court gave Mrs. Sarah 
L. E. Read a verdict for $101,789, as 
damages for the death of her hus- 
band, Frank B. Read, who was kilied 
in an automobile accident at the Van 
Cortlandt Park station of the defen- 
dant corporation. The accident has 
cost the railway company $4,000,000, 
aside from the award given Mrs. 
Read. A Miss Noakes, who was in 
the automobile when it was struck 
by the train was given judgment for 
$30,000, and the chauffeur recovered 
$10,000. 





The Home has appointed W. M. 
Dickinson its agent at Trenton, N. J. 





UNDERWRITER. 


SUCCEEDS R. B. ARMSTRONG, 
Spalding Chosen President Casualty 
Company of America—De Leon 
First Vice-President. 





Lyman A. Spalding, a prominent at- 
torney of New York City, was elected 
president of the Casualty Company 
of America at a meeting of the Board 
of Directors held on Tuesday. At the 
same time Edwin W. De Leon was 
chosen first vice-president. The other 
officers of the corporation are: An- 
drew Freedman, chairman of the 
Board; George R. Read, vice-presi- 
dent; Chauncey S. S. Miller, secre- 
tary-treasurer, and Robert G. Hazel- 
dine. 

Mr. De Leon is a well-known figure 
in casualty underwriting circles, hav- 
ing entered the business in 1892, after 
several years’ practice as an attor- 
ney. Jn 1903 he resigned the resi- 
dent management of the Maryland 
Casualty Company for New York, New 
Jersey and Connecticut to take a vice- 


presidency of the Casualty Comp:ny 


‘of America, which corporation he as- 


sisted in organizing. He has con- 
tributed widely to the literature of 
casualty insurance upon which sub- 
ject he is a recognized authority. 

Mr. Spalding, says the New York 
Commercial, is a native of Syracuse, 
New York. His early life was spent 
at Lockport and he was graduated 
from Lockport Union School in 1887. 
Shortly thereafter, he atended the 
Polytechnic at Aix la Chapelle, Ger- 
many, where his father, L. Austin 
Spalding, was United States consul. 
sJetween 1888 and 1891, he was acting 
vice-consul at Brunswick, Germany. 
He studied law in the office of the 
late Senator Timothy E. Ellsworth, 
at Lockport, in 1891, and was admit- 
ted to the bar, Oct. 5, 1894, at Roches- 
ter, 

Mr. Spalding came to New York 
city in March, 1895, and soon there- 
after became an assistant attorney 
in the office of Guggenheimer. Unter- 
myer & Marshall, with which office 
he was connected until October, 1898, 
when he began to practise law as an 
independent practioner at No. 63 Wall 
street, where he has remained up to 
the present time. Mr. Spalding has 
made a specialty of trial work, hav- 
ing been trial counsel for the New 
York City Railway Co, and the Flor- 
ida East Coast Railway Co. for more 
than four years, 





A NASTY MESS. 

Auditors Seek in Vain to Untangle 
the Affairs of the Keystone 
Bonding Company. 

For the past ten days auditors have 
been busily employed seeking to un- 
tangle the badly muddled affairs of 
the Keystone Bonding Company of 
Philadelphia. A good part of their 
time has been spent making up ac- 
counts for the concern, which kept 
but few books and put these to very 
limited use. The concern was organ- 
ized by President Connolly on wind, 
and when after an existence of near- 
ly a year, the bubble was pricked, its 
hollowness was exposed. The reput- 
ed assets of the institution are prac- 
tically worthless, and now that their 
nature is disclosed surety underwrit- 
ers are amazed that Mr. Connolly, 
who was supposed to be a clever chap, 
should have invited disaster by ap- 
plyifig for admission to New York, a 
State that critically examines compa- 
nies seeking entry within its borders. 
What business the Keystone Bonding 
had is said by those who have ex- 
amined it to be of good quality and 
well safe-guarded. If the premium be 
forthcoming it will be taken over by 
one or two companies, whose bonds 
would at once be substituted for those 

of the collapsed concern. 





June 20, 1907. 


It is hardly creditable to the goy- 
erning powers of Pennsylvania that 
the four failures recorded in recent 
yeans among surety companies, should 
have occurred in the Quaker City. 
The defunct companies are the Guar- 
antors, Union Surety, City Trust and 
the Keystone Bonding. 





NOT BONDED BY AMERICAN. 


Milliken Brothers Must Have Sup- 
plied Personal Indemnity to 
Mexican Government, 





In addition to numerous other large 
contracts held by the New York city 
firm of Milliken Brothers, which re- 
cently went into the hands of a re- 
ceiver, was the contract for erecting 
the National Theatre Building ef the 
City of Mexico, to cost $3,000,000 gold, 
and the new Federal department 
building to cost $1,500,000 gold. I: 
Was reported that the American Sur- 
ety Company, of New York, as the 
only home surety corporation operat- 
ing in Mexico, had issued its bonds 
to Milliken Brothers on the above 
named contracts, President Lyman 
of the company denies the report and 
states that the American Surety had 
not been doing business with the Mil- 
liken firm for nearly two years. It 
is probable that the Mexican Govern- 
ment was supplied with personal guar- 
antors on the above mentioned con- 
tracts. In certain of its publie con- 
struction work tthe- Mexican govern- 
ment agrees to advance money to the 
contractors but insists that the sure- 
ty refund the money thus furnished 
in addition to completing the work 
should the contractor fail in his task. 





FRONTENAC CONVENTION. 


Accident Underwriters to Be Furnish- 
ed Interesting “Bill of Fare” at 
Annual Convention. 

The program for the 20th annual 
convention of the International Asso- 
ciation of Accident Underwriters, to 
be held at Frontenac, July 9, 10, 11 
and 12, contains some _ interesting 
numbers. The following addresses 

are listed: 

Standard Policies, Wm. Bro. Smith: 
Stir and Development in Casualty and 
Health Insurance, Max Cohen: To 
What Extent is the Age of the Policy- 
holder a Factor in Health and Sick- 
ness Insurance, D, E. Stevens; The 
Adjuster’s Tale of Woe, Thomas P. 
Trevvett; Requisites and Qualifica- 
tions for a ‘Personal Accident Ad- 
juster, H. W. Tillinghast. The ten- 
dency to incorporate in accident con- 
tracts insurance which should be con- 
fined to contracts of life and sickness 
insurance, and the expensive and un- 
wise practice of frequent changes in 
policy forms to meet competition, 
which might well be ignored, Wm. 
3ro. Smith. Missouri Suicide Law, 
Walter C. Faxon. Addresses will also 
be made by A, I. Vorys, Superinten- 
dent of Insurance for Ohio; James V. 
Barry, Insurance Commissioner of 
Michigan and F.: J. Ganty, Chief of 
Claim Department, London Guarantee 
and Accident. 





Boston’s Latest Agency Firm, 

A recent event of importance in 
New England underwriting circles 
was the formation of the Boston firm 
of Elmer A. Lord and Company, mem- 
bership of which is composed of Elm- 
er A. (Lord, Horace H. Soule, Jr., and 
W. H. Plumer. All of the gentlemen 
are of ripe experience and have ex- 
tended connections, 





The County Fire Insurance Com- 
pany of Philadelphia has appointed 
Reiss and Andrews its agents for 
Brooklyn. 
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THE EASTERN UNDERWRITER. 


BANKERS’ ASSOCIATIONS IN BURGLARY INSURANCE, 





(By Claude G, Bryan, 


In an address before the 15th ah- 
nual meeting of the Alabama Bankers’ 
Association held recently, Claude G. 
Bryan, of the Ocean Accident, gave 
the following result of the efforts of 
cracksmen during the past sixteen 
years: 

No. of bks. Amt. 

attacked. stolen. 
1895-1905 (10 years) 912 $1,133,054,29 
1900-1906 (6 years) 718 857,862,85 
Sept. 15,'06-Apr. 15,’07 

(6 months) ...... 87 Undetermined 

(Note: The above figures do not in- 
clude property damage, which is a 
very considerable element in most 
bank burglary losses). 


How Burglary Losses Occur. _ 

He said: While a small town has 
been used to furnish you with a gen- 
eral description of circumstances un- 
der which the most common burglary 
loss occurred some years ago, and 
still occurs with distressing frequency, 
you must not be given ithe impression 
that bank losses are confined to the 
smal] towns or to the banks with poor 
safes. I remember classifying the 
first hundred Ocean bank losses both 
as to population and as to equipment. 
We then found that dividing equip- 
ment into three classes—which, to 
keep simple, I will call poor, medium 
and good—our first hundred losses 
were divided as follows: Poor, 51; 
medium, 34; good, 15. Dividing losses 
as to population they were as fol- 
lows: In towns under 1,000 popula- 
tion, 81; in towns over 1,000 popula- 
ition, 29. Following the latter classi- 
fication we found a still greater per- 
centage of money loss applying to the 
losses in small towns. [ will not go 
into further detail as to these claim 
department figures, except to remark 
that two of our losses occurred in 
towns larger than Birmingham, and 
that both the banks involved were 
possessed of magnificent safe and 
vault equipment. I weuld like to say 
quite frankly that a loss feature which 
is beginning to give the insurance 
companies a good deal of anxiety is 
the prevalence of daylight hold-up and 
robbery. Only a few weeks ago the 
Ocean paid a $1,900 loss of this char- 
acter in a town of 6,000 inhabitants, 
and we had previously paid a much 
larger daylight hold-up loss in a city 
of 60,000 people. 

* ca 
Company a Clearing House. 


The theory of burglary insurance 
is simple, namely, to induce a large 
number of banks to contribute to a 
common fund out of which to reim- 
burse themselves in the event of dis- 
aster. The insurance company is noth- 
ing more or less than the medium 
through which this common fund is 
collected and paid out. Moreover, the 
system is operated on a _ perfectly 
equitable basis, for the insurance com- 
pany knows from long experience that 
banks in smal] towns suffer loss miore 
often than banks in large towns, and 
that a safe with five inches of steel 
protection is less often robbed than a 
safe with three inches of steel pro- 
tection. It knows further that the 
hazard of burglary is diminished by 
the employment of a night watchman 
or the installation of a_ burglary 
alarm. All these features are given 
full consideration in making a rate 
for burglary insurance, for the bank 
that pays most for its safe equipment 
must be charged less for its insurance 
than the bank which economizes on 
its physical protection. Basing the 
figures on our own premium statistics 
I have found that the average cost of 
bank burglary insurance is just over 
eight cents a day—so if you will com- 
pare this charge with your own bank 
premium you may know with approxi- 


of the Ocean Accident.) 


mate certainty the relative classifica- 
tion of your risk from an insurance 
point of view. The insurance policy 
agrees to indemnify the bank against 
all loss of money, securities and other 
valuables suffered through burglary 
or through daylight holdup and all loss 
caused by damage ito vault, safe, furni- 
ture, fixtures or other property. in 
short, if an insured bank is attacked 
successfully or unsuccessfully it can 
suffer no loss whatever unless the loss 
exceeds the amount of its burglary 
policy. My own company, with over 
4,000 banks upon its books as policy- 
holders, has settled over 200 bank 
losses, and in every case has paid im- 
mediately and without contest the full 
amount of loss disclosed by the bank’s 
own books. This is largely explained 
by the following set of facts: The haz- 
ard itself is a fair one, rates are equit- 
ably based, the insurance policy is 
drawn ito express its meaning clearly 
and without technicality, and losses 
are not fictitious and are easily 
proven, However, I am here less to 
advertise the merits of my company 
(although I trust we will one day in- 
sure every bank in Alabama) than 
to give an outline of the business in 
general. 


How Business Is Handled. 


On the subject of agency, I will con- 
fine myself to those states in which 
our company is represented either by 
the State Bankers’ Association or by 
its secretary. The difference is large- 
ly technical, for in either case the 
commissions are devoted exclusively 
to the work of the association. Tak- 
ing Missouri, for instance, where the 
business is particularly well handled, 
the secretary, who is a permanent of- 
ficer of the association at a fixed sal- 
ary, is licensed as the State agent 
of the insurance company. Every pol- 
icy issued in that State goes to the 
bank from the secretary, who counter- 
signs it and in due course collects 
the premium and remits the same, less 
the commission specified in his con- 
tracts, to the insurance company, The 
secretary is plentifully supplied with 
advertising literature and is assisted 
in every possible way to secure the 
risk—for the fact that keen competi- 
tion prevails even in States controlled 
by bankers’ associations cannot be 
overlooked. In this respect, however, 
the position of the bankers’ associa- 
tion is clear and not undesirable, for 
the company it Officially represents 
(let us for convenience sake describe 
it as the Bankers’ Association Com- 
pany) is one which has been selected 
after a careful consideration of its 
financial strength, its methods of do- 
ing business and its general reputa- 
tion. On the other hand, the insur- 
ance company is committed to the 
best possible treatment of the mem- 
bers of the State Bankers’ Association 
in the matter of rates and service, 
either as to the many small policy 
modifications which come up from 
time to time or when a bank burglary 
loss has to be adjusted. And let us 
be quite plain On one point, and one 
which is not often noted. It is that 
the company represented by the Bank- 
ers’ Association is not in the same 
position to cut rates as a company 
not so represented. The Bankers’ 
Association Company, from the very 
nature of things, is not a cut rate 
company, for its alliance with the as- 
sociation is based on two fundamental 
points: (a) that it will issue policies 
at the lowest rate compatible with 
safe underwriting, and (b) that it will 
treat all association members with 
identical fairness. To save time I 
summarized the loss we experienced 
for the past ten years, for the past 
six years, and for ithe past six months; 
but if these losses had been itemized 


you would have seen that while the 
amount of money secured by bank 
burglars did not fall below $79,000, 
in any One year, it reached the much 
larger amount of $181,000 in other 
years. In short, statistics show that 
this branch of underwriting pre-emi- 
nently has periods of prosperity al- 
ternating with periods of adversity; 
and in making rates the strong com- 
panies are endeavoring to follow the 
intelligent method of that historic fi- 
nancier who saved the people when 
the famine waxed sore in Egypt. There 
is more than one good company writ- 
ing this branch of insurance, but there 
are several manifestly inferior compa- 
nies endeavoring to do so; and itis a 
matter merely of observation that the 
companies which quote low rates are 
either young in the business or have a 
relatively weak financial standing. 
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The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 
David McClure, President. 
Andrew T. Sullivan, First Vice-Presi- 
dent 
Clinton D. 
dent. 


Frank A. Condon, Third Vice-Pres, & 
Treasurer, 


3urdick, Second Vice-Presi- 


M. Joseph McCloskey, Fourth Vice- 
President 

Walter C. McClure, Secretary. 

G. E. Hart, M. J. Mulrennan, Asst. 


Secretaries. 





Home Office, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 
“ EUGENE H. WI 
Daniel D. Whitney, Vice-Pres. 
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METROPOLITAN 


INSURANCE CO, OF NEW YORK, 


Chartered 1874 


Of the Most Approved Forms 

‘SLOW, President 
S. Wm. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


CASUALTY 


47 CEDAR STREET. 
POLICIES 


3urton, Sec Alonzo G. Brooks, Ass‘t Sec 











GREAT EASTERN 
CASUALTY AND INDEMNITY CO. 
New York 


290-294 Broadway, 


ACCIDENT AND 
HEALTH 
INSURANCE 








Writes Best Policies 


Capital : . . $200,000.00 . 
Commercial 

Assets . ; 7 $416,958 82 Annual Premiums 

Surplus to Policyholders - $294,192.57 Industrial 


Monthly Payments 





Claims Paid Over Half a Million Dollars 





Liberal Contracts for men of 





LOUIS 1. FIBEL - - 


President 


force and Character who can 
write business 














THE FRANKFORT 
MARINE, ACCIDENT and PLATH GLASS 
INSURANCE 
OF FRANKFORT-ON-THE-MAIN, 
ESTABLISHED i865. 


nited States Department, 100 William Street, New York, N.Y 
TRUSTEES: 
RICHARD DELAFIELD. Pres. of National Park Bank 
ERNST THALMANN, of Ladenburg, Thalmann & Co. 
STUYVESANT Fish, Director Illinois Centra! Railroad 
C. H. FRANKLIN, U.S. Mar. aad Attorney. 
Employers and Public Liability, Elevator Insurance, Workmen’s Collective, 
Teams, Burglary, Individual Accident and Health, and Industrial Accident 
Deposited with Insurance Departments in the U.S 
for Protection of Policy holders, 


Agents Wanted for Unoccupied Territory. 


CO. : 
GERMANY. 


JNO. M. SMITH, Sec. U.S. Branch 


$550,000.00 














Assets 


ROBERT J. HILLAS, 


FRANK E, LAW, 
2nd Assistant Secretary. 





THE FIDELITY AND CASUALTY COMPANY 
97 to 103 CEDAR ST., NEW YORK CITY. 
Capital and Surplus ..... 
Losses paid to January 1, 1907 
This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly- 
wheel, Employers, Public, 
Zlevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 


Vice-President, Secretary and Treas. 


a ee $8,003,530.06 
rAccbees 2,904,775.76 
806 6é¢a% 24,016,230.73 


Positions of Trust, 


Teams, Workmen's Collective, 


HENRY CROSSLBY, 
Assistant Secretary. 
GEORGE W. ALLEN, 
3rd Assistant Secretary. 
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The attention of Reliable Agents in search of desirable contracts Is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 


S. H. RHODES, President, 
ROLAND O. LAMB, Vice-President. WALTON L. CROCKER, Secretary. 
None but the best 
Policies issued. See 
to the right men, 


Term and _ Instalment 
Good Agency contracts 


forms of Life, Endowment, 
our Opticnal Annuity Policy. 


FRANCIS MARSH, 
Manager for Eastern Massachusetts, 


JOHN HANCOCK BLDG., 202 DEVONSHIRE STREET. 


THE EASTERN 








UNDERWRITER. June 20, 1907. 


J. G. Walker, President. 
T. Wm. Pemberton, 1st Vice-Pres. W. L. T, Rogerson, Secretary. 


ORGANIZED 1871 
| 
! 


Life {nsurance Company Of Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 





| The Most Approved Forms of Life, Endowment and Industrial Policies Is- 


sued on Favorable Terms. 

OVER— $3,000,000.00 
OVER—$55,000,000.00 
Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 


Assets 





ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 


$821,402.42 
359,122.21 


ROBERT LECKY, Jr., V. Pres. & Secy 


ONLY ONE COMPANY HAS 


1. The Most Liberal 
ract. 
2. The Greatest Amount of Securi- 
ty Behind It. 
3. The Best Commission and Con- 
tract for the Agent. 
We want a District Manager in 
every center where we have no 
branch office. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 
FRANKLIN W. GANSE 
Vice-Pres. and Director 
of Agencies. 


Columbian National Life 


Insurance Company 
176 Federal St., Boston, Mass, 


/SSETS 
Eurplus to Policyholders .. 


GEO. L. CHRISTIAN, Pres. 


Royal Exchange Assurance 


OF LONDON, ENGLAND. 





Policy Cont- 


ESTABLISHED IN 1720. 


United States Branch. 
92 WILLIAM STREET, NEW YORK. 
U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 





Northern: Assurance Co. 


OF LONDON, ENG. 





THE 


FIRST MUTUAL 








Chartered in America | 








}U. S. Stateme as f Jan. 1, 1907. 

NEW ENGLAND MUTUAL |*,%, some 5 oJ, sn 
Life Insurance Go All Liabilities, incl. Res’rves. 3,054,547 

+i : Net Surplus in U. S. ...... $1,175,635 


BOSTON, MASS. 








Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 


Operates on a full 3 1-2 per cent, Re 
serve under Massachusetts Law, 
and offers the very best possible GEORGE W. BABB, Manager. 


security, with a safe, T. A. RALSTON, Sub-Manager. 
equitable contract. 








$106.000.000 Q@TATE Mutual Lite 





Assurance Company 


Worcester, Mass, 


Paid in Fire Losses 
in the Uniteq States alone during 








Incorporated 1844, 











57 YEARS. 
Financial Statement, Jan. 1, 1907. 
BY THE Liabilities ......... 2... 26318-347-00 
LI VERPOOL a eer: $2,819,715.19 
os LONDON A. G. BULLOCK, President. 
AND GLOBE Burton H. ‘ut ea ‘Renmee 


Insurance Company. 





| 
' 1853 





a 1907 
2,000,701, 
NET SURPLUS FIFTY-FOURTH YEAR. 
— FARMERS’ 
CONFLAGRATION PROOF. 





FIRE INSURANCE 
COMPANY. 


YORK, PENNA. 


New York Office, 45 William St. 





The Leading Fire Insurance Company 
of America. 


$1,017,369.65 
$453,084.11 


W. H. MILLER, President. 
H E. K. McCONKEY, 
Secretary and Treasurer. 








(FIRE) 





WM. B. CLARK, President. 


Union Assurance Society 


OF LONDON. 





FINANCIAL STATEMENT. 


Assets, Jan. 1, 1907 $42,826,918.80 
Liabilities 38,824,520.39 
Surplus 4,002,398,41 
Benj. F. Stevens, Pres 
Alfred D. Foster, Vice/Pres 
D. F. Appel, Secretary 
J. A. Barbey, As Sec’y 


Wm. F. Davis, 


Commercial Union Assurance Company 
(Limited) 
OF LONDON. 


PINE AND WILLIAM STS., NEW YORK CITY 


WM. 





Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 


Of the District of Columbia, 
Chartered by Congress 1869. 
“Combines legal reserve safely with old-line economy” 
An exceptional opportunity for producing agents. 
MONTGOMERY, Sec’y 


Corner 12th and G Streets, N. W., 


Established A. D. 1714. 


HALL & HENSHAW, U, S. :anagers, 


35 PINE ST., NEW YORK. 








Inter-State Life 


Assurance Company 


Washington, D. C. Indianapolis, Ind. 





THE STATE LIFE INSURANGE COMPANY 
INDIANAPOLIS, INDIANA 


HENRY W. BENNETT, WILBUR S WYNN, 
President. Vice-Pres. and Sec’y, 
UNPARALLELED RECORD. 
Deposit with State of Indiana to Protect all Policyholders, $3,574,677. 

TO INSURANCE AGENTS -—Examine the Life Annuity Competitive Coutract 
of this Company. An original method of securing a closer fraternity of interest 
hetween the Agent and the Company. It gives the Agent an opportunity to grow 
with and share in the prosperity of this Company asit grows and prospers. It 
enables the average agent to win a competency and become independent. 

Write for particulars. The Company has desirable territory for capable men. 
Contracts direct with the home office. 


ALBERT SAHM, 
Treasurer, 








PD. B. DAPERGOE. 0.000 0250688 President 

John T. Martindale, 

Vice-Pres, and Supt. of Agencies 

ae eee Sec’y and Treas. 

E. F. Hodges, M. D....Med. Director 

EXECUTIVE COMMITTED: 

Thos. H. Spann. Chas, B. Coffin. 
Cortland Van Camp. 

FINANCE COMMITTEE: 

M. B. Wilson, W. E. Kurtz, H. W 

Moore, E. I. Fisher, A. A. Barnes. 
AUDITING COMMITTEB: 

W. HB. Kurtz; Rear-Admiral George 

Brown; Dr EB. F. Hodges. . 


MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 
Geo. A. Berry, President. 
John H. Claney, V.-Pres. & Treas. 
W. K. Reifsnyder, Secretary. 





